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 Note: Items in brackets [ ] are meant to be clarifying statements but are not part of the 
actual audio recording of the webcast. 

 
This transcript must be read in conjunction with the corresponding webcast slides, 
posted on fpa.com. 

 
 You should consider the FPA Paramount Fund's (“Fund”) investment objectives, 

risks, and charges and expenses carefully before you invest. The Prospectus 
details the Fund's objective and policies and other matters of interest to the 
prospective investor. Please read the Prospectus carefully before investing. The 
Prospectus may be obtained by visiting the website at www.fpa.com, by calling 
toll-free, 1-800-982-4372, or by contacting the Fund in writing. 

 

(0:00:00) 

Ian: Hello and welcome to today’s webcast. My name is Ian, and I will be your 

event specialist today. All lines have been placed on mute to prevent any 

background noise. Please note that today’s webcast is being recorded. 

  During the presentation, we’ll have a question and answer session. 

You can ask text questions at any time. Click the green Q&A icon in the 

lower left-hand corner of your screen, type your question in the open area, 

and click Ask to submit. 

  If you would like to view the presentation in a full-screen view, click 

the Fullscreen button in the lower right-hand corner of your screen. Press 

the Escape key on your keyboard to return to your original view. For 

optimal viewing and participation, please disable your popup blockers. 
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  And finally, should you need technical assistance, as a best 

practice, we suggest you first refresh your browser by pressing F5 on your 

keyboard. If that does not resolve the issue, please click on the Support 

option in the upper right-hand corner of your screen for online 

troubleshooting. 

  It is now my pleasure to turn today’s program over to Jonathan 

Rahbar. Jonathan, the floor is yours. 

 

(00:01:08) 

Jonathan: Thank you, Ian. Good afternoon and thanks for joining us today. We’d like 

to welcome you to FPA Paramount’s Second Half 2018 Webcast. My 

name is Jonathan Rahbar and I am a product specialist here at FPA. 

  The audio, transcript and visual replay of today’s webcast will be 

made available on our website, FPA.com. 

  In just a moment, you will hear from Greg Herr and Pierre Py, the 

portfolio managers of the Fund. 

  Initially, we would like to highlight the key fund attributes for those 

who may be listening in for the first time. I will quickly mention a few of 

these attributes. 
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  First, the Fund has a broad, benchmark-agnostic mandate. By 

broad, we mean that the team can invest in equities in both developed and 

emerging markets, as well as companies with market capitalizations as 

small as $2 billion and as large as $300 billion plus. 

  By benchmark-agnostic, we mean that the team is unconstrained 

by the geographic or sector weightings of the MSCI All Country World 

Index. That being said, as the team invests around the world, the Fund will 

usually maintain a minimum of 20% exposure to US-domiciled companies 

and a minimum of 20% exposure to ex-US-domiciled companies. [Please 

reference slide 2] This still affords the strategy significant investment 

flexibility. For example, US-domiciled companies are roughly 50% 

weighting in the MSCI ACWI index. 

  Finally, the Fund is relatively concentrated, as the team has a 

strong bias to quality companies that trade at a significant discount to the 

team’s estimate of intrinsic value. 

  For more detailed information regarding the strategy, we encourage 

you to read the strategy’s policy statement available at FPA.com. 

  At this time, I will go ahead and turn the line over to Greg and 

Pierre. 

(00:02:53) 



FPA Paramount Fund 4Q18 
 
 
 

 
 

-4- 
 

 

Gregory: [Please reference slide 3] Okay, Jonathan, thanks for the introduction and 

thanks very much, everyone on the call, for being with us today. 

  We will start, as we always do, with performance and we’ll start, 

since we did our last webcast midway through the year, we’ll talk at the 

beginning on performance for the second half of 2018, and during that 

period, the Fund fell 9.2% compared to a decline for the index of 8.8%. 

That’s the MSCI All Country World Index. Now, for the full calendar year of 

2018, the Fund declined 8.63% compared to a decrease of 9.42% for the 

index. 

  So when we step back to think about what transpired over the last 

six months of the year, there were several factors that positively impacted 

the performance, and the first thing we would say were several Brazilian 

holdings. We had highlighted on our midyear webcast that one of the 

biggest detractors in the first half of the year was a company that we 

owned in Brazil and at the time we said the Brazilian market had fallen 

almost 20% in US dollar terms in the first half of the year. So as a result of 

that decline in the market, we had added several Brazilian names to the 

portfolio on the weakness, and those include Hypera, Magazine Luiza and 

Notre Dame Intermedica. And over the course of the second half of 2018, 
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the Brazilian market rebounded and those companies all performed 

strongly. 

  The second factor we would say is a little bit more general, and it’s 

we noticed that as the markets fell pretty significantly in the fourth quarter, 

and there were concerns all around the world about slowing economic 

growth, the companies in the portfolio with business models that some in 

the marketplace viewed as less sensitive to economic activity overall 

seemed to have more resilient share prices. 

(00:05:02) 

  The third factor, I would suggest, is really just a subset of that last 

point. We had several globally diversified technology companies, including 

Microsoft and Cisco, which had share prices that held up relatively well. 

  Now, on the negative side, I would say the broad themes were 

largely the opposite among the companies which detracted from 

performance. So first, oil prices declined pretty significantly in the fourth 

quarter, and that weighed on companies in the portfolio that have energy 

sector customers. So examples here included Sulzer and Shawcor. 

  Second, companies that were perceived to be more economically 

sensitive, and I’m not suggesting they necessarily are in our opinion, but 

that the market perceived to be more economically sensitive, including 
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businesses like Saint-Gobain and some of the employment staffing 

companies. They experienced greater share price declines. 

  And then finally, as trade concerns and concerns about growth in 

general impacted China, several of the companies in the portfolio with 

exposure to the country were affected. 

  So as a final comment, I will say pretty much the same thing we do 

on every one of these calls. While the results for the last 12 months held 

up relative well compared to the index, we continue to believe short-term 

performance is not the best way to judge results. Obviously we’re looking 

to buy businesses at a discount to what we think they're worth but 

oftentimes stock prices can decline even after we've made initial 

purchases. And we also know that market sentiment toward a country, an 

industry, even a specific company often significantly shifts from one year 

to the next. So it typically takes several years for discounts to our 

estimates to unwind. So that’s why we continue to advocate evaluating the 

Fund’s performance over longer periods, ideally over an entire market 

cycle. 

(00:07:18) 

  So with those thoughts on performance, we’ll turn to key performers 

and let me hand the call over to Pierre. 
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Pierre: [Please reference slide 4] Thank you, Greg. So for key performers, we will 

cover the largest detractor as well as the best contributor to the Fund’s 

performance in the period and for the purpose of this webcast, we are 

looking at the fourth quarter of last year, 2018. 

  And starting as we always do with the largest detractor to 

performance, the largest detractor to performance in the fourth quarter of 

the year was Sulzer. Incidentally, it was also our worst-performing holding 

with a share price that fell 33.9% in US currency in the period. 

  Sulzer is a company based in Switzerland. It is a world-leading 

provider of pump equipment and related services and as a result, it has 

material exposure to the oil and gas industry. Now, what we saw in the 

fourth quarter is a significant decline in oil prices, that came down about 

35% in the course of those few months, which we therefore believe may 

have caused Sulzer’s stock to experience a similar decline in price of also 

about 35%. 

(00:08:53) 

  But when we look at things more fundamentally, nothing has 

conspired in the past few months with regards to the business vis-à-vis the 

management team, operating performance that’s come through from the 

business or the strengths, the solidity of the balance sheet, that would 
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ultimately cause us to change our assessment of the company. And for 

that reason, irrespective of the short-term volatility, which doesn’t tell us 

anything about the actual intrinsic value of the business, we remain 

interested in being long-term shareholders of Sulzer, at what is now in 

effect an even higher margin of safety and in fact, we took advantage of 

the price weakness in these few months to increase our investments in the 

company. That’s the largest detractor to performance. 

  With regard to the best contributor to performance now in the fourth 

quarter, it was a company called Empire, which I don’t think we've ever 

had the opportunity to talk about on these webcasts. The group is based 

in Canada. It is a leading wholesale food distributor and the country’s 

second-largest grocery retailer. 

  We purchased our position in Empire several years ago when the 

share price was under significant pressure as a result of a combination of 

things. There was poor operating performance coming through the 

business overall. There was a failed integration of a large acquisition, the 

acquisition of Safeway’s Canadian assets. And subsequent to these 

negative developments, the departure of the management team that 

wasn’t very highly regarded by the team, and particularly so by the 
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individual on our team who covers the stock and brought the idea up, and 

that is Jason Dempsey. 

(00:11:15) 

  At the time, we believed that the new CEO had the right 

experience, the appropriate vision for the business and the personal 

charisma to achieve a turnaround of the company. And what subsequently 

transpired is that this new CEO right-sized the business, rebuilt the 

management team around him, managed to stabilize the former Safeway 

division, realized significant cost savings, and started to generate some 

very strong results. 

  In addition to that, on the back end of this successful restructuring, 

he demonstrated his ability to think strategically as well while retaining 

good financial discipline, and went about doing an acquisition that we 

believe added even more value to the business. 

  So the share price has gone up quite a bit since we first bought the 

company, and that’s been a function of just good old-fashioned positive 

results coming from the business, demonstrating that management was 

making good progress. 
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  And as the stock price has unfortunately converged with our 

assessment of the intrinsic value per share, we had to, as we typically do, 

exit the position, which we did towards the very end of the year. 

  [Please reference slide 5] That covers top contributor and largest 

detractor for the fourth quarter. With that, we’ll move on now to portfolio 

activity and for this, I will start with some of the new purchases, looking at 

it for each of the two individual quarters since our last webcast of the half 

year. 

(00:13:12) 

  So first, in the third quarter, we made several new purchases, and 

just to name some, that included Hypera and included Inditex, 

Renaissance Re. 

  And for those of you who are not familiar with these companies, 

although we did talk about them on some of our previous webcasts as well 

as the webcast for the FPA International Value Fund and some of the 

commentaries, but Hypera is based in Brazil. It’s one of those Brazilian 

holdings. It is one of the country’s leading pharmaceutical companies. 

  The Inditex, obviously—and just as a quick bracket, which I 

mentioned on the webcast yesterday as well for International Value, 

Hypera is actually a former holding of the international fund. This is a 
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company that we've known for a very long time. It used to be called 

Hypermarcas. 

  The other two that I mentioned, Inditex and RenRe on the other 

hand, they are first-time additions to the portfolio. RenRe is based in 

Bermuda but it is a global provider of reinsurance products, and Inditex is 

based in Spain. It is a leading global retailer of fashion apparel and it 

would be known to most of us as the operator of the Zara brand. 

(00:14:51) 

  Now, in the fourth quarter, we also made several new purchases. 

We mentioned our appetite for Brazilian companies, so I’ll just talk about a 

German company for a change. We purchased Ströer in the fourth 

quarter. Ströer is based in Germany. It is a leading provider of out-of-

home advertising solutions. It has about 300,000 sites across the country. 

The group also operates a large portfolio of German language websites 

and lastly, it recently created a leading provider of direct marketing 

services through several acquisitions of independent players. 

  So with that, we will now turn on to the sales side of things, 

positions we've exited in the course of the last six months and for that, I’d 

pass it back over to Greg. 
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Gregory: [Please reference slide 6] Okay, thanks, Pierre. Again, we’ll kind of go 

through this both third and fourth quarters since this webcast captures 

both of those time periods. In the third quarter, we sold our investments in 

several companies including Scout25, MEDNAX and Publicis, and I guess 

I’ll take them in a reverse order. 

  Publicis, which I’m guessing many on the call know, is based in 

France and is a leading global advertising, media management, public 

relations, communications services company. This is one that we have 

held in the portfolio for some time and have been evaluating. Last year, 

the company had modestly negative performance overall but we've 

perceived that there are negative structural changes underweighting the 

industry and we think those are actually accelerating and as a result, 

we've decided to sell our position in Publicis and continue to observe 

those changes from the sidelines. 

(00:17:09) 

  And our second business that we wanted to highlight that we sold is 

MEDNAX. This is a company based in the United States. It’s the largest 

employer of hospital-based doctors specializing in neonatology and 

anesthesiology. Business performance for the company over the last two 

years has been weak as patient volumes declined and the mix of their 
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reimbursement shifted from commercial payers to government payers. 

And with labor costs for the business relatively fixed in the short term, this 

led to margin compression for the group. The management team made 

necessary changes to reduce expenses and long-term profitability, 

however, has likely been permanently reduced, and so this caused us to 

reduce our estimate of the overall intrinsic value for the business. So as a 

result, we chose to exit the position and in this case, at a loss, which will 

help offset some of the tax gains we had realized in other fund positions 

throughout the year. 

  Finally, on Scout24, because the company’s share price had 

reached our estimate of intrinsic value, we sold that business as well. 

  Turning to the fourth quarter, there were several companies which 

also exited the portfolio. We touched previously on Empire. We also sold 

Alicorp, 21st Century Fox and Frutarom. 

(00:18:55) 

  So just turning to Alicorp, the company is based in Peru and it’s the 

country’s leading producer of food, home and personal care products, so 

that means things like margarine, pastas, mayonnaise, detergent and 

haircare products. Alicorp’s share price had increased significantly and 

just like Empire, it converged with our estimate of intrinsic value and so it 
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no longer offered the margin of safety we require and so we sold the 

shares. We continue to view that and Empire as very well-run companies 

and high-quality businesses that we would consider owning again at the 

right price. 

  Turning to Fox and Frutarom, in both cases they were the subject 

of merger activity. In the US, Fox operates a global media business and in 

the fourth quarter of 2017, the company announced an agreement to sell 

its film and TV studios and some of its TV networks to Disney. Based in 

Israel, Frutarom is a leading producer of key ingredients for food and 

beverage companies. That company was acquired by International 

Flavors & Fragrances, which is a large US competitor. In both cases, we 

felt the terms being offered in the mergers were attractive and decided to 

exit the positions. In the case of Fox, we sold the shares and in the case 

of Frutarom, we received cash and shares as part of the transaction. 

  [Please reference slide 7] That takes us to the next segment of the 

call, which is the portfolio overview and there are a couple of key things to 

note here. At the end of the quarter, the portfolio was almost completely 

invested, with 44 disclosed positions, which remains well within the range 

of the 25 to 50 businesses we would expect to own at any given time. 

(00:21:08) 
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  If we think about the size of the portfolio companies, there's a wide 

range of market capitalizations from roughly $2 billion up to some of the 

largest public companies, with a weighted average market cap around $88 

billion and a weighted median cap of $16 billion. 

  Now, the Fund’s geographic exposure, we had about 22% of the 

equity assets invested in US companies, the rest in companies located 

outside the US. The majority of those international holdings continue to be 

domiciled in Europe. 

  Echoing the earlier comments we made on Brazil, we also have 

several holdings in Asia. The emerging markets positions, those in 

aggregate are larger than they had been at this point over the last several 

years, but ultimately we have wide discretion on the weightings. That 

means even though we typically have a minimum of 20% invested in the 

US and 20% outside the US, the remainder is determined by where we 

find the opportunities with individual companies as we look at markets 

throughout the world. 

  In terms of sector weightings, it’s also worth highlighting they are 

purely a reflection of where we found opportunities in the past. As an 

example, long-term investors will remember that in 2014 and in 2015, we 

were leaning into the wind and buying businesses exposed to 
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commodities, energy and emerging markets that were slowing down at 

that time. At that point, our weightings in the industrial sector was over 

40%. 

(00:22:55) 

  Subsequently over the last few years, those holdings that we 

purchased in that period drove very strong performance for the Fund and 

you can see, looking at the sector weightings today, how this practically 

played out. We would expect the weightings to fluctuate in a similar 

fashion over time, very much depending on where we find future 

opportunities. 

  [Please reference slide 8] So with that, we’re going to turn to our 

case study for the quarter. This quarter it is LabCorp, and we’ll start the 

discussions we always do by thinking about the company across the three 

categories we use to assess business quality. So the first is the quality of 

the business and its fundamentals. Second is its financial strength and the 

third is the quality of the management. 

  So starting with the business model, LabCorp is a leading provider 

of clinical lab services and the business operates in two segments. 

  The LabCorp Diagnostics segment or LCD, which is the company’s 

original business, is an independent provider of diagnostic lab testing. In 
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the US, this is a roughly $70 billion industry. It represents a little more than 

2% of total healthcare spending. Despite that relatively modest weighting, 

the results of these tests have a disproportionate impact on patient care. 

Three-quarters of the decisions that doctors make are based on the 

results of diagnostic tests. After four decades of organic growth and some 

tuck-in acquisitions, LabCorp has built a nationwide network of 1,900 

collection centers, 3,100 couriers and 50 testing labs that process about 

500,000 specimens a day. So we believe this network creates scale 

advantages for the company that make LabCorp the industry’s low-cost 

provider. 

(00:25:04) 

  We've seen multiple independent studies that suggest that the 

average cost per test is circa 50-100% higher when done in hospital labs 

and up to 300% higher when done in doctors’ offices or by other less 

efficient independent labs. 

  And scale also benefits the company’s growth prospects. We've 

seen numerous examples of insurers that want to negotiate with labs that 

provide the best geographic coverage, and LabCorp very much falls into 

that category for most of those insurers. 
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  We also see examples of researchers inventing new diagnostic 

tests. It’s very prevalent across the healthcare landscape today. But those 

innovators typically lack distribution and so they naturally turn to LabCorp 

to get their tests out into the market. 

  When we turn to the second segment, that’s Covance Drug 

Development or CDD, this business was purchased by LabCorp in 2015 

and it provides services to the global biopharmaceutical industry. This 

means that they provide outsourced testing for preclinical all the way 

through late-stage clinical trial compounds. For late-stage trials, there are 

only a few providers capable of handling the requirements of the 

biopharma industry. So these trials usually require thousands of patients 

and frequently take place in numerous geographies that when overseeing 

one of them, Covance must deal with and manage country culture issues, 

government relations and all the doctors involved in the trial. 

(00:27:06) 

  Now in particular, the crown jewel of the CDD business is the 

central lab. This is where samples from ongoing late-stage trials around 

the world are sent for testing. The business’s roughly 40% market share is 

more than two times its largest competitor. So despite attempts by various 

competitors to attack the business over time, including LabCorp before it 



FPA Paramount Fund 4Q18 
 
 
 

 
 

-19- 
 

 

acquired Covance, we believe this global central lab infrastructure is not 

easily replicable and that its position in the industry is very much secure. 

  The final point in the business model, these two models, is that we 

think the combination of the LCD and the CDD businesses allow LabCorp 

to be significantly differentiated, as it helps biopharma companies set up 

and enroll clinical trials. It’s a real challenge for these companies to find 

the right doctors, meaning those who have the ability to successfully 

complete the trials and oftentimes have done so in the past, and also to 

enroll patients. Just because you have a doctor at a certain medical 

center, it is often a real challenge to attract patients for the trial. 

  So LabCorp is differentiated here because the CDD segment, with 

its outsize market share, has a more robust database of enrollment and 

investigator performance than any of its peers, and the LCD segment with 

its database of roughly 30 billion test results can provide information about 

where sizeable groups of target patients are and which of them would 

make good prospects for a trial. 

(00:29:00) 

  So this results in biopharma customers being able to enroll and 

start trials faster. It means they would have less dropouts during the trials, 

and they're able to maintain higher compliance standards, all of which 
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potentially shaves four to five months off the total time of the trial. Now, 

this obviously saves money but even more importantly, allows the 

companies to submit results that much sooner to regulators. 

  So, when we step back and look at the business overall, the 

profitability it in the mid-teens level for the operating margins, and we see 

good scope to improve that in the years ahead. Capex needs are fairly 

modest and they do a good job managing their working capital needs. So 

as a measure of the quality of the model, we see that it produces roughly 

40% operating returns on capital employed. I’m saying “operating”; that 

excludes goodwill and other intangibles, which in this case are largely on 

the balance sheet from the Covance acquisition. 

  Turning to the second category of business quality, the company’s 

financial strength is underpinned by its cash flow. The model converts 

profitability to cash at a higher level, resulting in about $1 billion a year of 

free cash flow, and the balance sheet leverage we think is reasonable at 

about 2.5 times net debt to EBITDA given that cash flow profile. 

  Finally, the third category of business quality is the management, 

and in this case, Dave King has been the CEO for about ten years and 

has a meaningful personal ownership in the shares. We think he very 

much runs the company for the long term and has a strong operating track 
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record. And when it comes to capital allocation, the Covance acquisition in 

2015 was large and transformational, which are not two adjectives we 

always appreciate when used to describe deals, but the, well, the 

transaction did put the intangible assets on the balance sheet, which is a 

drag on total return. We believe the combination has produced legitimate 

synergies while at the same time diversifying the business, so we see it as 

adding value overall for shareholders. 

(00:31:25) 

  Outside of M&A, the remainder of the cash flows generated have 

been used to repurchase stock, and it’s worth noting that this program has 

led to a net reduction in shares outstanding of about 30% over the last 10+ 

years. So we've been shareholders of LabCorp for several years and as 

the business performed over time, the discount between its share price 

and our estimates of intrinsic value narrowed and from its peak position 

size, our peak position in the portfolio, until the end of the third quarter of 

2018, we had reduced our position by about 85% to reflect that narrowing 

of the discount. 

  So that brings us to the opportunity for the business today. Two 

things have happened to the LCD business which will negatively impact 

2019. First, the US government announced it was reducing the rates to be 
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paid on lab tests for Medicare patients by about 10% starting in 2019. So 

to put that in perspective for LabCorp, revenues for Medicare testing are a 

little more than 10% of total company sales, so while a reimbursement cut 

of that magnitude is not pleasant, particularly in the context of a largely 

fixed cost base, the impact overall is not expected to be severe. 

(00:32:54) 

  The second thing that’s happening, commercial health insurers in 

the US have been consolidating and historically, LabCorp has been the 

exclusive national lab provider to UnitedHealthcare and competitor Quest 

Diagnostics has had the same role with Aetna. Both those insurers have 

now announced that they were adding the other lab provider to their 

networks going forward, and because UNH is larger than Aetna, the net 

result means Quest will pick up more lives from United than LabCorp will 

get from Aetna, and that's further weighing on LCD’s growth rate in 2019. 

  So stepping back, while growth is impacted in 2019, we see this as 

a transition year and believe the LCD business will resume growth in the 

years ahead. 

  So the market is valuing the business at 11 times operating profit 

and an 8% free cash flow yield, so we've taken the opportunity to increase 
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our position by a similar magnitude of the reduction as we've moved 

through the second half of 2018. 

  [Please reference slide 9] So with that, we’re going to stop with the 

case study. Pierre, do you want to touch on our philosophy at the end of 

the call? 

Pierre: Yes, I mean as we always do in conclusion, we’d like to reiterate the key 

tenets of our investment philosophy. We are absolute, not relative, long-

term fundamental value investors with a bias towards quality, and you can 

see how that framework applies I think very, very clearly in that LabCorp 

case study. 

  What we’re looking for are companies that operate businesses with 

very strong fundamentals that are run by management teams that not only 

operate the business well but also deploy capital in a way that creates 

value for shareholders over the long run, that are financially disciplined 

and ideally well-aligned with us in terms of their own ownership of the 

business. And we try to stay away from companies that have an 

inappropriate use of financial leverage relative to obviously the free cash 

flow generation and the free cash flow profile in terms of seasonality and 

cyclicality of the business. And then we try to invest in these businesses, 

and these businesses alone, when we can have the opportunity to buy 
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their stocks at a discount to what we believe the intrinsic value of the 

business is. 

(00:35:30) 

Jonathan: [Please reference slide 10] Okay, with that, we’re going to go ahead and 

pause for just a moment to poll for questions. 

  Okay, we’re showing no questions, so thank you very much to 

those who have participated in today’s FPA Paramount Second Half 2018 

Webcast. I’ll go ahead and turn it over to the system moderator for closing 

comments. Thanks again. 

Moderator: Thank you for your participation in today’s webcast. We invite you, your 

colleagues and shareholders to listen to the playback of this recording and 

view the presentation slides that will be available on our website within a 

few days at FPA.com. [Please reference slides 11-12]  We urge you to 

visit the website for additional information on the Fund such as complete 

portfolio holdings, historical returns and after-tax returns. 

  Following today’s webcast, you will have the opportunity to provide 

your feedback and submit any comments or suggestions. We encourage 

you to complete this portion of the webcast. We know your time is 

valuable, and we do appreciate and review all of your comments. 
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  [Please reference slide 13] Please visit FPA.com for future webcast 

information, including replays. We will post the date and time of the 

prospective calls towards the end of each current quarter and expect the 

calls to be held three to four weeks following each quarter end. 

(00:37:06) 

  If you did not receive an invitation via email for today’s webcast and 

would like to receive them in the future, please email us at 

crm@FPA.com. 

  We hope that our quarterly commentaries webcasts and special 

commentaries will continue to keep you appropriately informed on the 

strategy. 

  We do want to make sure you understand that the views expressed 

on this call are as of today and are subject to change based on market 

and other conditions. These views may differ from other portfolio 

managers and analysts of the firm as a whole and are not intended to be a 

forecast of future events, a guarantee of future results or investment 

advice. 

  Any mention of individual securities or sectors should not be 

construed as a recommendation to purchase or sell such securities. Past 

performance is not a guarantee of future results. 
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  Any statistics have been obtained from sources believed to be 

reliable, but the accuracy and completeness cannot be guaranteed. 

  You may request a prospectus directly from the Fund’s distributor, 

UMB Distribution Services, LLC or from our website, FPA.com. Please 

read the prospectus carefully before investing. FPA funds are offered by 

UMB Distribution Services, LLC. 

  This concludes today’s call. Thank you and enjoy the rest of your 

day. 

[END FILE] 

 

  


