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Mark: Good afternoon and thank you for joining us today.  We would like to 

welcome you to FPA Paramount’s Second Quarter 2016 webcast.  My 

name is Mark Hancock and I help oversee Client Service and Business 

Development here at FPA.  The audio, transcript, and visual aspects of 

today’s webcast will be made available on our website, FPAFunds.com, 

over the coming few days.  In just a moment, you will hear from Greg Herr 

and Pierre Py, the Portfolio Managers of the Fund.   

  Initially, we would like to highlight the key attributes of the Fund for 

those who might be listening in for the first time.  I would like to mention a 

few of these.  First, the Fund was run with an absolute value philosophy.  

The team seeks genuine bargains in the equity markets rather than 

relatively attractive ones.  Second, the Fund has a broad benchmark-

agnostic mandate.  By “broad” we mean the team can invest in equities in 

both developed and emerging markets and across sectors.  The team can 

invest in companies with a market cap as small as 2 billion, as large as 

around 300 billion.  The benchmark-agnostic approach means that the 

team’s starting position is cash rather than the MSCI All Country World 

Index’s geography or sector or market cap weightings. 

  That being said, as the team invests around the world the Fund will 

usually maintain a minimum of 20% exposure to U.S.-domiciled 
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companies and a minimum 20% exposure to companies domiciled 

outside the U.S.  This affords the Strategy significant investment flexibility.  

For example, the U.S.-domiciled companies are a 50% weight in the 

MSCI which leads to a little more constraint.  Finally, the Fund is relatively 

concentrated, as the team has a strong bias to quality companies that 

trade at a significant discount to the team’s estimate of intrinsic value.  It is 

important to note that the Fund can be more concentrated than most other 

world equity strategies given its non-diversified status, which allows the 

team to concentrate the Fund’s assets into their most compelling 

opportunities. 

  Over to you, Greg. 

Greg: (01:54) Okay, thank you, Mark, for the introduction.  Thanks everyone on 

the call for being with us today.  We’re going to start as usual with 

performance.  During the second quarter, the Fund declined 1.9% 

compared to an increase of 1% for the MSCI All Country World Index.  

Year-to-date the Fund returned 3% versus a 1.2% gain for the Index.  

Now, in the years that have followed the global financial crisis, we've seen 

companies with low volatility characteristics outperform the broader 

market.  And during the last several years, multiples of these low-volatility 

companies have expanded meaningfully. 
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  As we wrote in our last shareholder letter, our first quarter 

performance when the Fund gained 4.9% and outperformed the Index by 

4.7% was a reversal from this trend as out-of-favor companies in the 

portfolio that have cyclical exposures bounced back.  Now, this 

performance persisted again for most of the second quarter.  But at the 

market close on June 23
rd

, the Fund had gained 8.3% for the year 

compared to a gain for the Index of 3.3%.  Then came the British 

referendum vote which, as we all know, triggered a quick shift back to low-

volatility companies and, one week later at the quarter end, the Fund’s 

year-to-date advantage versus the Index had fallen to 1.7%. 

  Now, as we said last quarter, we never know what move the market 

will be in or how it’s going to treat our companies in the short term.  But as 

we look at the portfolio we've assembled of what we think are a 

compelling group of undervalued businesses, we're optimistic that 

discounts to estimated intrinsic values will close over time.  While we're on 

the subject of performance, there's one other aspect that we've discussed 

in the past.  Mark mentioned it briefly a minute ago and I think it’s still 

worth noting again.  And that’s the geographic weighting of the Fund’s 

holdings compared to the geographic weighting of the Index.   
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  (04:15) Now, when we build the portfolio, we purposely ignore 

benchmark weightings and we commit to typically, as Mark said, having a 

minimum of 20% of the Fund’s assets in both U.S. and non-U.S. 

companies.  And that’s just completely based on where we find 

opportunities.  Now, the quarter end, 23% of the Fund’s assets were 

invested in U.S. companies.  This compares to the Index weighting of 

about 50% in the U.S.  On the other hand, about 54% of the assets were 

invested in companies domiciled in Europe compared to about quarter for 

the Index.  Being half the weight in the U.S. and twice the weight in 

Europe matters when the performance of these areas differs as much as 

it has recently.   

  As an example, in the first half of 2016 the MSCI U.S. Index gained 

3.6% and the MSCI EU European Index lost 5% in U.S. Dollar terms.  If 

we look back over the past year, the U.S. Index grew 3% while the EU 

Index fell by over 11%.  And the resulting 14.3% spread has represented 

a relative performance headwind for the Fund, but it also underscores why 

we've been steadily increasing investments in European companies and 

why they now represent more than half of the Fund’s assets.  

  Let me end the performance discussion as we always do by 

repeating our belief that it’s important for shareholders and future 
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investors to understand that we seek to increase the Fund’s discount to 

intrinsic value ultimately maximize the long-term potential returns.  (06:03) 

We do that with a concentrated portfolio, which means the Fund’s 

performance over time is going to be lumpy.  As shareholders in the 

Funds we manage, we tolerate short-term volatility because we think 

increasing the discounts to intrinsic value create the best chances for 

long-term outperformance.   

  And with that, let me turn it over to Pierre to start our discussion on 

key performers.  

Pierre: Okay, thank you, Greg.  So we'll start with the worst-performing holdings 

for the quarter.  And starting with the right side of that slide and that worst-

performing holding this quarter was PageGroup, which was down 34.52% 

in U.S. currency.  We talked about PageGroup on the International Value 

webcast, but for those of you that did not participate, Page is based in the 

U.K.  It is a world-leading provider of recruitment services, including both 

permanent placement and temporary staffing. 

  Just to provide some background as to the history of the 

investment, as an industry recruiters were severely hit by the financial 

crisis.  At the time, Page was focused on the U.K.  It was biased to the 

finance sector, and it lacked exposure to the countercyclical temp 
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business in its key markets.  And as the result, it was severely affected by 

the financial crisis and the subsequent down cycle in the economy.  While 

the group has become far more diversified since then both in terms of 

geographies and in terms of sectors, it sort of retains that image of a U.K. 

financial stock which makes it sensitive to events like the Brexit vote.   

  (08:00) At opening on June 24
th

, just to provide some magnitude of 

how sensitive and how much of an impact that piece of news had on the 

stock, Page’s share price was down by as much as 70% albeit on 

relatively thin volumes.  The stock is now back to levels at which we 

originally purchased it and levels at which it was still trading at the end of 

2009.  Yet, we consider Page as a best-in-class recruiter with a strong 

culture of performance and we think that the business, even though 

cyclical, benefits from positive long-term underlying drivers. 

  While margins still offer room for improvement, the business 

requires little working capital and tangible assets to operate.  Returns on 

cash flow generation have been strong as a result.  Management has 

returned excess capital to shareholders through dividends and share 

buybacks, while the balance sheet has remained net cash positive.  At the 

end of the quarter, however, Page’s stock—which is down more than 50% 

from its 5-year peak in U.S. currently—traded at less than 7x operating 
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profits and offered high-single-digit cash flow yields along with room for 

further improvement and further business development opportunities 

especially in the U.S. market.  At currently-priced valuations levels, we 

think PageGroup is a uniquely compelling investment opportunity.  And so 

following the correction after the Brexit vote, the company became the 

largest holding in the portfolio.   

Greg: On the best-performing side this quarter we had U.S.-based Joy Global, 

which was actually the best performing holding for the second consecutive 

quarter after it gained 31.6%.  The company is a leading manufacturer 

around the world of mining equipment.  (10:07) We first purchased Joy 

shares at the end of 2013 when the company was already starting it 

experience a sharp downturn in its end markets and that share price had 

fallen more than 40% from its peak.  And despite what was obvious 

economic pressure on its customers that would likely limit new equipment 

sales, we believed most of Joy’s mining systems that were installed 

around the world would remain in service over the long term.  And since 

the customers run the company’s equipment under harsh conditions, we 

expected Joy to capture the ongoing, higher-margin equipment service 

and replacement parts business.  Now, the downturn over the last two 

years was more severe than we had anticipated, so much so that even 
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the aftermarket parts and service sales were very negatively impacted.  

Management responded to this downturn by reducing operating 

expenses, eliminating growth capital spending, and reducing working 

capital, all of which was very appropriate given the circumstances. 

  Now, that brings us to events of a few weeks ago.  On July 21
st
 the 

company announced it was being acquired by Komatsu of Japan.  As a 

result, Paramount and our shareholders will receive about $28 in cash per 

share at the close of the deal, which is expected in the first half of next 

year.  Now, in terms of what we think about this transaction, from 

Komatsu’s point of view we can see why the deal makes strategic sense.  

The two companies compete head-on with Caterpillar.  (12:01) Unlike Cat, 

which has its own dealer network, Komatsu and Joy most often sell 

directly to their customers.  And the Joy and the Komatsu product lines 

have very little direct overlap, but we can see that they're complementary 

when you put them together.  And since we believe Joy has maintained its 

leading market share for sophisticated customers during the downturn, the 

combination strengthens Komatsu as it takes on Caterpillar around the 

world. 

  Now, looking at it from Joy’s perspective, we would argue there are 

two cardinal rules when running a cyclical industrial business.  Rule #1:  
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Never take on excess financial leverage because a sales decline will 

happen eventually when the industry turns down.  Rule #2 is to sell assets 

late in the cycle and buy assets early in the cycle.  Joy’s management 

stayed true to the first rule and while precisely timing the cycle’s peaks 

and troughs is only possible in hindsight, it appears to us they are in 

danger of violating Rule #2.  At the time of the announcement Joy’s 

shares were down more than 75% from their peak despite having almost 

doubled year to date.  Now, the takeout price represents a multiple of 1½x 

sales which compares to the 2x sales that Cat paid for Bucyrus in 2010 at 

the peak of the cycle.  Whether or not this 1½x sale turns out to be a fair 

price for Joy’s shareholders will depend on the pace of recovery in the 

mining industry in the years ahead.   

  Now, we have no crystal ball.  Obviously, you can say that based 

on the timing of our initial purchase.  We suspect five years from now 

Komatsu will be congratulated on the deal both for strategic merits and 

the price they paid and that our frustration with Joy management for 

selling at the bottom of the cycle will turn out to be justified.  (14:10) 

Regardless, because Komatsu’s paying all cash, we don't get to 

participate in the future results, whatever they turn out to be.  Instead, our 

sell price is locked in which means we've suffered a permanent 
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impairment on the position.  Now, the size of the loss is mitigated by some 

lower-cost purchases we made in the second half of last year, but that 

was not enough to keep the total position from ending up as a loss.   

  Now, in terms of what we take away from this, we vet the 

management team of every company before we invest and our 

experience with Joy will serve as a reminder of the importance of that 

evaluation of management.  This is true in all market environments, but 

it’s especially crucial during difficult stretches for businesses.  The old 

adage about taking care of the person or people with whom you share a 

foxhole has certainly applied in this case as we think management has 

made an expedient decision that potentially transfer long-term value from 

Joy to Komatsu shareholders.  It’s something we will definitely remember 

over time.   

  So with that, let’s turn to portfolio activity.  As we mentioned a few 

minutes ago, market levels remained relatively unchanged from the start 

of the quarter through most of June until we got to the quarter’s final week 

when the referendum vote in the U.K. introduced volatility back into the 

market.  Now, we were fortunate because we had fresh cash on hand 

courtesy of FedEx’s acquisition of our TNT Express holding and so we 

took advantage of the volatility to purchase multiply new positions, 



Q2 2016 FPA Paramount Fund (FPRAX) Conference Call 

 

 

 

 
 

-11- 
 

 

including Signet Jewelers, Metso, Sandvik, Robert Half, Prosegur, and 

Adecco.  (16:08) We also disclosed a new position in Burberry that we'd 

started building last quarter.  So I’ll give you a brief sense about some of 

these companies and their backgrounds.   

  Based in Bermuda, Signet is the leading specialty jewelry retailer in 

the U.S., Canada, and the U.K.  We'll talk more about their business in a 

few minutes in our case study.  Robert Half which is based in the U.S., 

and Adecco based in Switzerland, are leading global employment 

recruiters.  Burberry, as I’m sure many of you know based in the U.K. is 

one of the world’s top luxury brands.  The company designs, produces, 

and distributes a broad range of apparel and accessories.  Prosegur 

based in Spain is a global provider of security services.  And finally, Metso 

based in Finland and Sandvik which is based in Sweden are world-leading 

manufacturers of heavy equipment, both typically for the mining industry. 

  Now let me turn it back to Pierre.  He’s going to discuss the 

positions we sold in the quarter.   

Pierre: Okay.  Thank you, Greg.  So this quarter we eliminated effectively four 

positions:  three on the international side with Intertek, G4S, and TNT 

Express, and one on the U.S. side was McDonalds’s.  With respect to 

Intertek, the company’s based in the U.K.  It is a leading global provider of 
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inspection and certification services.  The company’s stock has seen a 

material increase in price since the original first purchase at the beginning 

of last year and it had reached our assessment of intrinsic value per 

share.  Now, we continue to view Intertek as a well-run, high-quality 

company and we remain interested in becoming shareholders but that 

would be subject to being provided with an appropriate margin of safety.  

(18:12) The same is true of McDonald’s, which we sold this quarter as the 

stock price reached our assessment of the company’s intrinsic value as 

well. 

  And as Greg just mentioned a moment ago, TNT Express was 

acquired by FedEx in the second quarter of last year and the transaction 

finally closed this quarter so we received cash in exchange for our shares 

in the company.  The sale of G4S is quite a different situation.  We talked 

about it on the International Value webcast as well, but it’s worth 

reiterating for the purpose of this call.  We had talked about it in our last-

quarter report.  After years of being invested in the group and having gone 

through significant challenges, a change in management, and a difficult 

turnaround, we had expected our thesis on G4S to play out at last in the 

coming months.  And we still trust that this will happen and we suspect the 

company’s share price will actually react positively to the results that the 
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company will report going forward and on the backend of this turnaround 

initiative that the new management team has been working on for a 

couple of years.  Yet, we had also shared in past commentary our 

frustration with that management to a degree and, more, importantly, the 

need for the company’s balance sheet to be reinforced.   

  And there are two things that have transpired during the quarter 

that combined with these two issues that ultimately dictated our decision 

to sell out of G4S.  The first one was the terrorist attack in Orlando as the 

gunman turned out to be an employee of G4S.  (20:07) And despite 

multiple research calls, we were struggling to assess the potential 

liabilities, if any, for the company.  And, candidly, we found that the 

response of management to this crisis was inadequate.  The other was 

the British vote to leave the European Union and the subsequent sharp 

weakening of the British Pound.  The issue is that G4S has a large portion 

of its debt denominated in U.S. Dollars, so we estimated that the group, 

as a result of the fall in the British Pound, could run into some liability 

management issues which could undermine the pending turnaround and 

its benefits.  So these issues combined with a too-often, candidly, hard-to-

reach management led us to our decision to sell the position as our 

investment discipline would dictate. 
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  Now, while our overall investment in G4S actually proved to be a 

net positive, it is quite a frustrating outcome after so many years as 

shareholders to have to make the decision to sell out in this set of 

circumstances.  We still think that the business is worth significantly more 

than what the current share price implies and that’s a business that we 

would be interested in owning again, but we would want to see the issues 

that I just discussed before we are able to become shareholders again.  

(21:49) As to what we take away from this, I guess our experience with 

G4S is yet another reminder of the importance of not only strong 

execution on management’s part in the face of either temporary 

disruptions or a challenging cycle in the underlying market, but also I 

would argue more importantly maintaining a very robust balance sheet.  

Bad things do happen to good businesses and sometimes several times 

over in a short period of time.  I think it’s probably even more true when it 

comes to businesses like G4S that employ thousands and thousands of 

employees all over the world and manage a very broad portfolio of 

contacts.  And without the financial strengths to weather the storm, the 

financial tension can trump even the best fundamentals and, to a degree, 

the best execution. 
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  Now, outside of the names that I’ve just mentioned, we added at 

the margin to several of our positions.  We made meaningful additions to 

several existing holdings, in particular following the results of the 

European referendum including the PageGroup that we talked about.  

And we also trimmed existing positions as necessary during the quarter to 

optimize the portfolio’s overall discount to intrinsic value.  And just for 

reference, our cash balance is a function of all that and being a little less 

than 10% at the end of the quarter, which is effectively similar to what it 

was at the end of last quarter. 

Greg: Okay.  And in terms of the portfolio profile, we ended the quarter with 39 

disclosed positions which is slightly higher than the number we had on our 

last call and that is based on the additions we discussed earlier.  (23:55) 

Now, looking at the size of the portfolio companies, there's a wide range 

here of market capitalizations from roughly 2 billion up to some of the 

largest public companies with a weighted average market cap around 57 

billion and a median cap of about 8 billion.  The Fund’s geographic 

exposure was pretty similar to what it was at the end of last quarter.  

About 25% of the equity assets were invested in U.S. companies, about 

75% in companies domiciled outside the U.S.  The majority of those 
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international holdings continue to be domiciled in Europe, as we 

discussed a few minutes ago. 

  In terms of exposure to emerging markets tends to be fairly limited 

and with several holdings in the Asia-Pacific Region.  Now, at the end of 

any discussion about where companies are located, we always suggest 

that domicile matters very little to us.  Most of the holdings in the portfolio,       

the companies are sizable enough to operate globally which means they 

can often generate a significant portion of their cash flows outside of their 

home countries.  And what matters most is where the cash flow is 

generated and where our business value gets created, along with any 

risks that would be associated to that value creation. 

  In terms of sector exposure, the largest weighting continues to be 

industrials.  When I talked earlier about portfolio companies that had 

suffered corrections and then rebounded in the first and second quarter, 

they're generally within this industrial group.  We continue to have no 

exposure to financials.  Banks remain challenging for us.  We have 

trouble analyzing them.  We see they tend to have very pedestrian returns 

despite high levels of financial leverage.  (25:54) We regularly read about 

the regulatory tide is ebbing when there's some kind of a financial 

settlement announced with government authorities.  And I’m sure that’s 
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going to be true one day, but it looks to us like structural changes being 

imposed by the regulators are not conducive to attractive future returns so 

we continue to be wary of that group.  Beyond that, in guarantee the Fund 

we think is relatively diversified and we typically try to gravitate towards 

businesses that generate significant free cash flow and have limited 

capital needs.  These are typically service-type businesses overall.   

  So speaking of businesses, we're going to end our prepared 

remarks today with our case study which this quarter is Signet Jewelers, 

as I mentioned.  Those of you that have been invested in the Fund 

historically may remember that we had owned Signet previously.  For 

those of you that aren't as familiar with the business, this company is 

headquartered in Akron, Ohio.  It’s domiciled in Bermuda.  It’s the largest 

operator of chain specialty jewelry stores in the U.S., the U.K., and 

Canada.  In the U.S. where almost 90% of the company’s sales are 

generated, the popular store banners are Kay, Jared, and Zale’s.  Now, 

Signet operates in a highly-fragmented industry.  There are over 20,000 

jewelry stores selling fine jewelry across the U.S.  The vast majority of 

those are mom-and-pop operations that struggle to compete against the 

scale of a well-run operator like Signet. 
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  Over the last 10 years, between natural attrition and the impact of 

the Great Recession, the industry has closed over 2% of its stores every 

year.  Over that same time period, Signet’s grown its store base by 6% a 

year and that leads today to what we think is a pretty dominant position 

with Signet having an estimated 7½% share of the total U.S. jewelry 

market.  (28:05) And to put that in perspective, none of their other mall-

based competitors have even half a percent of the total market.  So that 

kind of scale differential versus the competitors provides meaningful 

advantages for Signet.  The first set of those advantages produce 

stronger sales growth for the company.  So as the only jeweler in the 

industry to advertise nationally on television, Signet receives a very 

meaningful structural benefit.  We believe these TV ads potentially drive 

300 basis points of sales advantage versus competitors that can't 

advertise on national television.  And with roughly 3,000 U.S. store 

locations, designers like Vera Wang and Neil Lane and Jane Seymour are 

attracted to create exclusive merchandise for Signet.  The company is 

then able to advertise behind those and drive additional growth.  Now, the 

second set of advantages is ones that drive down Signet’s costs.  By 

purchasing directly from international vendors, Signet secures favorable 

pricing compared to competitors who buy from wholesalers.  Landlords 
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also grant favorable lease terms to Signet, who’s the industry’s largest 

store operator. 

  Now, growth prospects for the business overall we think look 

favorable out over the long term.  Jewelry industry purchases have 

outgrown the broader economy over multiple decades in the U.S.  And we 

expect this will continue as social pressures continue to exist for potential 

jewelry buyers.  Signet’s TV advertising helps to drive customer traffic, 

which boosts sales at the existing stores.  (29:58) And then beyond the 

current store base, expanding to locations outside of malls should permit 

we expect to be low-single-digit square-footage growth for the company 

for many years.  And the company’s merchandise assortment of branded 

and exclusive jewelry, which is about a third of the total sales at this point, 

is growing much faster than the industry overall.  And then finally we 

expect future market share gains as competitors continue to exit the 

industry.   

  Now that brings us to Zale, which the company acquired in 2014 

and the acquisition provided a number of things.  First, it helped Signet 

consolidate the market, boosting its market share by a third at the end of 

the deal.  Even though Zale had been badly struggling and 

underperforming for several years, it was the only competitor out there 
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with national advertising on TV and a store base covering the entire 

country.  By acquiring Zale, Signet removed the risk of Zale getting 

recapitalized and becoming a difficult competitor.  Also, because they'd 

been struggling, it was a significant opportunity to improve results.  Zale’s 

store base is way below Signet in terms of productivity with sales per store 

almost 50% below the comparable Kay store at the time of the merger.  

The profitability can be meaningfully improved as well.  At the time of the 

deal, Zale has 3% operating margins and we see no structural reasons 

they can't get to the mid-teens level in the next several years after having 

operations improve by Kay. 

  So turning back to Signet overall, in terms of its financial strength 

the business has a moderately-leveraged balance sheet and it has good 

cash flow generation.  The CEO, whose name is Mark Light, has spent his 

entire career with Signet and over time has demonstrated very strong 

operating capabilities.  (32:00) We also appreciate the fact that he’s 

committed to use the cash flow generated by the business to invest and 

grow the business appropriately and then return what's left over to 

shareholders through dividends and share repurchases.  Now, as I 

mentioned before, we've owned Signet in the past and so we think we 

know the business reasonably well.  And with the shares down almost 
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50% from their fourth quarter 2015 highs and selling about 9x operating 

profit, we took the opportunity to reestablish the position in this high-

quality business.   

  So with that, we'd like to thank you all for joining us on the call 

today.  And let me turn the call back over to Mark.   

Mark: Thank you, Greg.  Thank you, Pierre.  We have some questions that have 

come in both pre and during the call.  I’d like to go through them with the 

team.  “Are you finding any value in mortgage services or mortgage 

insurers?  Both sectors seem to offer compelling values.  Please comment 

if you can.”                                

Greg: So we've certainly watched the mortgage service and insurance industry 

for many years from afar.  We don't have any investments there, nor have 

we had any historically.  What I would say are two issues we've had with 

the industry.  First of all, in terms of the mortgage insurers, it’s very 

difficult for us to assess what is in the underwriting process and the 

portfolios that those companies underwrite over time.  So this is true for 

most insurers, but it’s definitely true in this case as well.  What you see 

are aggregate results reported by the companies, but the ability for us to 

do any analysis on those portfolios is very limited.  (33:59) So you end up 

needing to trust management teams and, over time, we've seen situations 



Q2 2016 FPA Paramount Fund (FPRAX) Conference Call 

 

 

 

 
 

-22- 
 

 

where that trust has led to significant losses and business impartments.  

Obviously, the U.S. in the 2008, ‘09, ‘10 time period was one such place.  

We've seen similar potential losses in Australia in that market and so 

we're cautious based on that experience historically.  I would note that the 

headlines multiples for those companies do appear to provide value, but 

that’s something that’s kept us on the sidelines in the past.  

Mark: Thanks, Greg.  “As we only have about 6% of assets in emerging 

markets, please explain your assessment of emerging-market equities.  

Do you see significant value opportunities there?” 

Greg: I think the simple answer is what we said a few minutes ago when we 

were talking about the composition of the portfolio.  It doesn't really matter 

to us where a business is domiciled and so that 6% headline figure 

includes a few of the companies that are domiciled in what are Asian 

emerging markets, but there are multiple companies in the portfolio that 

are domiciled in developed markets with emerging markets exposure.  

And so when we think about a business, where it’s located is not the 

primary driver.  It’s the quality of the company in terms of the business 

model, the financial strength, the management team, and then we think 

about the degree of undervaluation that the business presents to us.  And 

so we have seen opportunities in the past in some of the emerging 
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markets.  We had a position in Brazil, for instance, last year that we exited 

earlier this year after the margin of safety had shrunk.  (36:02) We've 

looked around diligently in many of the other emerging markets around 

the world.  We will continue to do that.  But I would also just point out that 

if you think about emerging versus developed markets from a very high 

level, there was a multiyear period, a decade-long period of 

outperformance by emerging markets that led to valuations for many of 

the high-quality companies in those markets being quite a bit beyond what 

we thought were attractive.  And so, yes, we've had a downturn in the last 

18 months or so, but that has not presented us with as many valuation 

opportunities for the highest-quality businesses as we would like to see.   

Mark: Thank you, team.  Well, this concludes today’s questions, both questions 

as well as the prepared remarks.  We'd like to thank you for your 

participation in today’s Second Quarter 2016 webcast.  Invite you, your 

colleagues and other shareholders to listen to the playback of these 

recordings and view the presentation slides that will be available on our 

website within a few days at FPAFunds.com.  We urge you to visit the 

website for additional information on the Fund such as complete portfolio 

holdings, historical and after-tax returns. 
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  Following today’s webcast, you’ll have the opportunity to provide 

your feedback.  Please submit any questions or suggestions you may 

have.  We do take them into consideration.  Please visit FPAFunds for 

future webcast information including replays.  We will post the dates and 

time of the prospective calls towards the end of each current quarter and 

expect the calls to be held three to four weeks following each quarter end.  

  If you did not receive an invitation via email for today’s webcast and 

would like to receive them, please email us at CRM@FPAFunds.com.  

We hope that our quarterly commentaries, webcasts and special 

commentaries will continue to keep you appropriately informed on the 

Funds.  We want to make sure that you understand the views expressed 

on this call are as of today, August 4
th

, 2016, and are subject to change 

based on market and other conditions.  (38:02) These views may differ 

from other portfolio managers and analysts in the Firm as a whole and not 

intended to be a forecast of future events or guarantee of future results or 

investment advice.  Any mention of individual securities or sectors should 

not be construed as a recommendation to purchase or sell such securities 

and any information provided is not a sufficient basis upon which to make 

an investment decision. 

mailto:CRM@FPAFunds.com
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  The information provided does not constitute or should not be 

construed as offer of solicitation with respect to any such securities, 

products or services discussed.  Past performance is not a guarantee of 

future results.  It should not be assumed that the recommendations made 

in the future will be profitable or will equal the performance of the security 

examples discussed.  Any statistics have been obtained from sources 

believed to be reliable, but the accuracy and completeness cannot be 

guaranteed. 

  You may request a prospectus directly from the Fund’s distributor, 

UMB Distribution Services, LLC, or from our website, FPAFunds.com.  

Please read the prospectus carefully before investing.  FPA Paramount is 

offered by UMB Distribution Services, LLC.  This concludes today’s call.  

Again, thank you and enjoy the rest of your day.      

 


