
 

 

 
You should consider the Fund's investment objectives, risks, and charges and expenses carefully 
before you invest. The Prospectus details the Fund's objective and policies and other matters of 
interest to the prospective investor. Please read this Prospectus carefully before investing. The 
Prospectus may be obtained by visiting the website at www.fpafunds.com, by calling toll-free,  
1-800-982-4372, or by contacting the Fund in writing. 
 
 

Average Annual Total Returns (%) 
 

 

Periods greater than one year are annualized. Performance is calculated on a total return basis which 
includes reinvestment of all distributions. Comparison to any Index is for illustrative purposes only.  The 
Fund does not include outperformance of any index or benchmark in its investment objectives. 

 
* Inception of FPA International Value Fund is December 1, 2011. 

 
Past performance is no guarantee of future results and current performance may be higher or 
lower than the performance shown. This data represents past performance and investors should 
understand that investment returns and principal values fluctuate, so that when you redeem your 
investment it may be worth more or less than its original cost. The Fund’s expense ratio as of its 
most recent prospectus is 1.28%. Current month-end performance data may be obtained at 
www.fpafunds.com or by calling toll-free, 1-800-982-4372. 

 

Please see important disclosures at the end of the commentary. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 
 
 
 
 

As of Date: 12/31/17
Since 

12/1/11
5 Years 3 Years 1 Year YTD QTR

FPA International Value Fund 9.58 6.83 9.09 27.12 27.12 2.59

MSCI ACWI ex US 8.09 6.80 7.83 27.19 27.19 5.00
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Dear Fellow Shareholders, 

During the fourth quarter of 2017, our Fund returned 2.59% (in U.S. currency), versus 5.00% for the MSCI 
All Country World Index (ex-U.S.) (Net) (the “Index”). For the year 2017, the Fund returned 27.12%, 
compared to 27.19% for the Index. Most importantly, since inception on Dec. 1, 2011, the Fund has 
appreciated by an annualized rate of 9.58%, net of fees and expenses, against 8.09% for the Index.  

As per the most recent prospectus, the Fund’s expense ratio was 1.28%.  

In addition, cash and equivalent holdings accounted for over 28% of the Fund’s assets at the end of the 
year. Our cash exposure averaged over 30% over the quarter, and just under 35% over the course of the 
year. Since inception, it has averaged around 33%, and fluctuated from less than 12% to more than 40%, 
depending on the availability of suitable investment opportunities in the market.  

Quarterly and annual performance 

Our stock holdings returned just over 4% in the fourth quarter. For the full year, they returned more than 
43%. This compares positively to their annualized return of 16% since the inception of the Fund, which in 
turn compares positively to roughly 8% for the Index over the same period.  

The end of the year proved an incredible time for the Fund, similar to what we experienced in 2015. After 
leading the Index for most of the year, the Fund’s performance couldn’t keep up with the strong market rally 
that developed in the last few weeks of the year, presumably driven by the adoption of U.S. tax reforms. To 
put things in perspective, after having over-performed through most of the year, our Fund was still more 
than 340bps ahead of the Index by Dec. 6. From there, the Fund proceeded to generate only slightly positive 
performance while the Index ran up 3.6% in the last 16 trading days of the year, equal to an annualized 
return of roughly 75%. This is quite an exceptional rise, considering that we are now in the eighth year of 
the recovery, and that the Index has compounded about 13% since the bottom of the financial crisis in 
March 2009.   

The Fund’s tepid relative performance in the last couple of weeks of the year is in part a function of having 
sold in previous quarters, and having continued to sell through the period, several of the names that had 
contributed to the recent positive performance. At the same time, we identified multiple new investment 
opportunities and made several portfolio additions, which generally had not yet made meaningful 
contributions to the Fund’s returns by the end of the year; or even had a negative impact on performance. 
These new additions also explain why cash exposure actually went down in the last three months of the 
year. 

This quarter, cyclical names like Fenner, KSB, and to a lesser degree, Skellerup, once again contributed 
positively to the Fund’s returns. Technology holdings like Amadeus, Koh Young Technology, and 
Worldpay were another key driver of performance. Lastly, British holdings such as Avon Rubber, LSL, 
and Volution continued to experience positive momentum.  

On the other hand, roughly half of the negative contribution for the period came from more recent additions 
to the portfolio, including Fomento Economico Mexicano, G8 Education, and Compagnie de Saint 
Gobain. It is not unusual for newly purchased stocks to be experiencing downward price pressure. 
Additionally, some unrelated holdings like Ryanair, Totvs, and WPP AUNZ continued to suffer from the 
negative sentiments discussed in past commentaries.  

FPA International Value Fund  

Fourth Quarter 2017 Commentary 

1



For further details on the Fund’s performance this year, we provide the following analysis: 

YTD 2017 Winners1 
Performance 
Contribution 

YTD 2017 Losers 
Performance 
Contribution 

Keywords Studios 3.90% Signet Jewelers -0.33% 

Purplebricks Group 3.30% G8 Education  -0.28% 

Fenner plc 2.24% Safilo Group -0.27% 

In 2017, as in the previous year, the Fund benefitted from a recovery in some of the cyclical industrial and 
consumer discretionary names we bought starting in the later part of 2014. At the time, their share prices 
were under pressure due to the slowing Chinese economy and its impact on emerging markets growth and 
commodity demand. Another positive contributor was our British holdings, many of which we purchased 
following the Brexit vote and into the subsequent correction in the UK market, which occurred in the early 
part of the third quarter of 2016. Lastly, the Fund benefitted from highly successful individual investments, 
such as Keywords, and the good performance of our Investment Technology holdings.  

There were few detractors to performance in 2017. For the most part, negative contributions came from 
recently built positions, and in particular our recent investments in advertising agencies, which continue to 
experience negative sentiment, as they grapple with the impact of digital marketing on their business.  

Key performers 

Our worst-performing holding this quarter was a position we have been building in recent weeks, and 
elected not to disclose at this time. The worst-performing disclosed holding was G8 Education, with a share 
price down 17.02% (in U.S. currency).2  

Based in Australia, G8 is one of the country’s largest operators of childcare centers. The company is one 
of the most recent additions to our portfolio. In recent months, G8 has experienced weaker performance 
following the complete overhaul of its management team and significant subsequent transformation 
initiatives, along with deteriorating occupancy levels in the face of excess supply coming into the market. 
In the short term, we expect the business to remain under pressure as it works through some of these 
challenges, and as a new government scheme for all-day childcare subsidies comes into effect in 2018.  

Our best-performing holding was Avon Rubber, with a share price up 31.28% (in U.S. currency).3  

Based in the UK, Avon operates two distinct businesses. In its Protection & Defense division, the group is 
a leading provider of gas masks and associated spare parts to the military. In Dairy, it is a leading 
manufacturer of dairy liners. In the past, Avon had suffered from the combination of two negative factors. 
On the protection side, they had to manage the transition of a large contract with the U.S. Department of 
Defense from procurement to sustainment status. On the dairy side, Avon was negatively impacted by the 
downturn in milk prices. More recently, the group has expanded into new geographies, new end-markets, 
and successfully rolled out new products in both areas, which has positively contributed to performance.  

 

1 Reflects the top contributors and top detractors to the Fund’s performance based on contribution to return for the quarter and year. 
Contribution is presented gross of investment management fees, transactions costs, and Fund operating expenses, which if included, 
would reduce the returns presented. Note that Signet Jewelers and Safilo Group were no longer holdings in the Fund as of 12/31/17. 
2 Worst performer based on the percentage of G8 Education’s share price change from 9/30/17 to 12/31/17 in U.S. currency. This 
share price change may not equate with the performance of the holding in the Fund’s portfolio. As of 12/31/17, G8 Education 
represented 3.1% of the Fund’s total assets. 
3 Best performer based on the percentage of Avon Rubber’s share price change from 9/30/17 to 12/31/17 in U.S. currency. This share 
price change may not equate with the performance of the holding in the Fund’s portfolio. As of 12/31/17, Avon Rubber represented 
2.2% of the Fund’s total assets.  
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Portfolio activity 

We made several new purchases in the fourth quarter, including Ambev, Edenred, Fomento Economico 
Mexicano, and Frutarom. Most of these holdings were added to the portfolio following our research trip to 
Latin America last summer. In previous commentaries, we had mentioned the possibility of compelling 
investment opportunities in the region as a function of political and economic woes, together with 
uncertainty associated with the NAFTA renegotiation process.  

Based in Brazil, Ambev is the country’s leading beer company. It is also Pepsi’s exclusive bottler in this 
market. Based in France, Edenred is one of the world’s leading prepaid corporate vouchers company. 
Typically, these vouchers are used for restaurant meals. The group has recently expanded into adjacent 
services such as expense management. While Edenred operates globally, Brazil is the group’s largest 
market by revenue. Based in Mexico, Fomento Economico Mexicano operates the country’s leading chain 
of convenience stores. A couple of years ago, the group added pharmacies to its portfolio, and more 
recently, it also added gas stations. Additionally, Fomento is the majority owner of Coca-Cola Femsa, the 
world’s largest franchise bottler of Coca-Cola’s trademarks beverages. Lastly, Frutarom, which is based in 
Israel, is one of the world’s leading flavor and fine ingredients companies.  

We also liquidated some positions during the period, including our holding of ALS, Baidu, Koh Young 
Technology, and Publicis. For the most part, these stocks had reached our estimates of intrinsic value, 
and no longer offered the margin of safety4 that is required for us to remain invested. We continue to view 
these companies as suitable for the strategy, and in many cases as very high-quality companies that we 
would be happy to own again at the right price. 

In the case of Publicis, our decision to sell the stock reflected the work we have continued to do on the 
structural headwinds the business is facing, and how we value advertising companies in that context. It also 
reflected our assessment of the new management team, and some of the more recent acquisitions made 
by the group. Lastly, we took into account our more recent investments in the sector, including WPP and 
WPP AUNZ, which share commonalities with Publicis, and need to be considered as a cluster of holdings, 
as well as individual positions in the Fund. 

Top holdings 

Net of the above transactions, the portfolio remained generally focused on the best opportunities at the end 
of the year, as we held 33 disclosed positions. 

The top 10 positions accounted for roughly 30% of assets, and more than 40% of the invested portion. The 
top five accounted for around 15% of assets, and more than 20% of the invested portion. We recognize 
that the portfolio at this point is less “top-heavy” than at any other time. Looking at our individual holdings, 
we would argue the Fund is less focused than at any time since its inception. This is a function of how rare 
deeply discounted stocks have been, and how rapidly discounts can unwind in the current market 
environment. In that context, there typically are no outliers in the portfolio, so positions are generally smaller, 
and the level of concentration at the top is lower. 

Among our holdings, we would highlight Fenner and Totvs. We chose these two companies not only 
because they were some of the largest positions in the Fund at the end of the year, but also because they 
have been long standing investments.5 We believe they offer helpful additional insight into how we think as 
investors. 

Based in the UK, Fenner is the world’s leading player in the concentrated market for conveyor belts. While 
structurally sound, this business is exposed to mining, and suffered dramatic organic decline in volumes in 

4 Buying with a “margin of safety,” is when a security is purchased for less than its estimated value. This helps protect against 
permanent capital loss in the case of an unexpected event or analytical mistake. A purchase made with a margin of safety does not 
guarantee the security will not decline in price.  
5 They have been in the Fund for longer than any of the other top 10 holdings. 
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the recent industry downturn. In addition, Fenner is involved in a number of small businesses that together 
make up their AEP segment, which now accounts for more than two-thirds of the group’s profits. A 
meaningful portion of AEP stems from a high-growth, high-return medical business that would command 
high valuations on a standalone basis. Part of AEP’s business is exposed to oil & gas, and therefore some 
of these businesses have experienced material headwinds. Overall, Fenner’s profits are now still more than 
50% below peak. Yet the company’s returns are trending in the mid-teens, along with a cash conversion 
rate well in excess of 100%, in large part because management has been focused on extracting efficiencies 
and maximizing asset utilization. This also helps keep net debt-to-EBITDA 6  below 1.5x. Fenner’s 
management has a long history with the group, and is deeply committed to its long-term success. However, 
at the end of the year, Fenner’s stock was still down around 20% from its five-year peak, despite a 265% 
recovery (in U.S. currency) from its trough in early 2016. It traded at just over 9x 2019 normalized profits 
and high-single-digit free cash flow yields. It also has further room to recover from the recent industry 
downturn, and offers some attractive portfolio value-realization opportunities.  

Based in Brazil, Totvs is the country’s leading provider of enterprise software solutions. It typically targets 
small- and medium-sized enterprises. Given its domestic focus, the business has been negatively impacted 
by the sharp economic downturn, along with inflationary pressure on both wages and taxes. Totvs is also 
going through the integration of recently acquired Bematech, along with a reorganization of its own. Lastly, 
it has been transitioning from selling upfront licenses to subscriptions. This confluence of challenges has 
put significant downward pressure on results, which in turn has hurt Totvs’ share price because of the 
market’s short-term focus. The decline has been further aggravated by weakness in the national currency. 
While conditions remain challenging for now, the company is only halfway through a four-year business 
transition that started in 2015. Longer term, we believe the new subscription model should prove value-
enhancing for the company, and we anticipate that the macro environment will improve. More 
fundamentally, Totvs remains a high-quality business, with a dominant position in a market that is both 
difficult to penetrate and constantly changing. Its solutions are high value-added and a must-have for users. 
In the past, it consistently generated double-digit sales growth and margins above 20%. Despite the sharp 
downturn, the business still generates returns close to 30% and positive free cash flow. Lastly, the CEO 
has an exceptional track record in the industry, and remains a large shareholder. Even so, at the end of the 
year, Totvs’ stock was still down more than 50% from its five-year high, despite a recovery of close to 50% 
(in U.S. currency) since its trough in late 2016. It traded at less than 9x post-transition normalized profits 
and high-single-digit free cash flow yields. 

Portfolio profile 

Looking at the portfolio from a top-down perspective, at the end of the year our selected group of holdings 
presented a weighted average discount to intrinsic value of 26%, up slightly from the end of the third 
quarter.7 This is the product of our relentless efforts to find new opportunities, even as we have monetized 
many positions. While we have been effective at protecting the portfolio discount in the past nine months, 
we need to emphasize how difficult it has become to find new ideas at this point.  

The Fund’s median capitalization size went up further in the period and stood at $7 billion at year-end, and 
so did the weighted average, which reached $28 billion. However, we do not consider a company’s size to 
be a relevant criterion from an investment perspective. We are invested across a wide range of market 
capitalization sizes, from just under $300 million to well over $100 billion. Similarly, we are indifferent 
regarding which sector a company operates in, or where it happens to be domiciled. 

Looking at the Fund’s geographic profile, roughly half of the assets remained invested in companies 
domiciled in Europe, with over 20% in the UK. Most of remaining exposure was toward Northern Europe, 
primarily France, Germany, Ireland, and Switzerland. Emerging markets accounted for just under 13% of 
assets, with another 7% in Australia and New-Zealand. We had no exposure to Japan.  

6 Earnings Before Depreciation and Amortization. 
7 Intrinsic value refers to the value of a company, stock, currency or product determined through fundamental analysis without 
reference to its market value. At both June 30 and Sept. 30, 2017, the weighted average discount to intrinsic value of the Fund’s 
investments was roughly 25%. 
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From a sector standpoint, the Fund remained geared toward Industrials, which accounted for more than 
25% of assets at year end. As we highlighted in past commentaries, we often migrate toward businesses 
that are cash generative and not very capital intensive. Those primarily include service-type businesses 
and consumer goods companies, with Discretionary and Staples together rising in the past few months to 
become the Fund’s second-largest exposure, at roughly 20% of assets. Lastly, we continue to have 
significant investments in enterprise resource planning software providers, such as Totvs and SAP. They 
still account for a sizeable portion of our exposure to Information Technology. However, Information 
Technology’s overall contribution to the portfolio has come down in the past few months, as we sold several 
holdings in this sector that had performed strongly. At year end, the Fund’s exposure to technology was 
below 15%. 

That said, we find GICS classifications to be of limited relevance. Page Group, for instance, is a provider 
of recruitment services, yet is classified as Industrial. GICS’s sector definitions are too broad to give a 
meaningful picture of our underlying holdings. In reality, the Fund has exposure to a broad range of different 
businesses. More importantly, it has little exposure to highly cyclical businesses (such as car 
manufacturers), and low exposure to the credit cycle and financially levered companies (such as banks). 
As mentioned earlier, it is also diversified across sectors and geographies, and in markets that we think 
have limited correlation. Last, we believe many of our holdings have unique secular dynamics that make 
them more predictable, and more likely to successfully work through short-term economic challenges. 

While it is impossible to predict how individual stocks would respond to the next downturn, we believe that 
this diversity, along with the quality of our holdings, positions us well for any potential dislocation. To this, 
of course, we need to add the cash element. There are many potential benefits to holding cash. At a 
basic level, it means that positive returns can be monetized, and that no business risk is taken-on without 
the prospect of a sizeable upside. It also offers flexibility to buy when others are selling. Lastly, cash can 
be a powerful driver of performance through the cycle.  

For example, to illustrate the impacts of cash on any portfolio, a hypothetical fund with 30% cash would 
over-perform by 1200bps in a market down 40% (with the invested portion mirroring the market). 
Additionally, assuming it deployed that cash following the 40% correction, that same hypothetical fund 
would over-perform by 20% in a full market recovery. A fully invested fund, on the other end, would see 
no gain at all through this cycle. In fact, we would argue that given the vast amounts of private equity 
money waiting on the sidelines, a fully invested fund would likely see some of its investments “taken 
under” in the downturn and thus, be monetizing at least some portion of the 40% loss, with little chance of 
ever recouping it. The foregoing is not intended to project how our Fund will perform, but is merely an 
explanation of how the use of cash can impact any portfolio performance under the circumstances 
described. 

“Total exuberance” 

At this point in the cycle, commenting on what lies ahead seems an impossible task, and one of little use. 
It is like preaching to the pews. Any intelligent investor with remotely adequate incentives (or some sort of 
moral compass) can recognize that markets around the world have reached a point of “total exuberance”, 
but few are willing or able to adjust their approach to this market reality.  

We believe this is in fact the worst environment we have seen in our “short” twenty-year career. Incidentally, 
we can’t help but smile at this notion, since we suspect many industry participants may have never seen a 
downturn. Unlike previous cycles when excesses were limited to some asset classes, geographies, or 
sectors, irrational expectations and valuations can be found across the board this time. This is why we use 
the term “total exuberance,” by analogy with “total war,” which describes a military conflict in which 
contenders are willing to make unlimited sacrifices to overcome the other parties. 

At a macro level, a casual newspaper reader can see where we stand. Governments have used most of 
the tools available to them to unsustainable extremes in order to boost economic growth, from taking on a 
wide range of large liabilities onto their balance sheets, to making capital widely and freely available, to 
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limiting regulations (or at least their enforcement), to cutting taxes. Consumer confidence has returned, 
sending savings rates to multi-decade lows, and pushing up household debt. Business activity seems to be 
reaching the limit of how much it can benefit from these efforts after several years of improving performance, 
the rise of “mega-corporations,” and unusually high levels of “zombie companies” in operation. Deal-making 
activity has been running high, and leveraged loans are hitting records.  

Prices have rallied and stretched to levels not seen since the 1920s and the 1950s. To use the United 
States as a reference, in 2017 the S&P 500 delivered its first “perfect” year8 since 1928, and it has posted 
positive total returns for the most months in a row since 1959. Global markets have also posted some of 
their longest winning streaks in history. Excesses are apparent in things like Bitcoin, up 15x in one year, or 
a small beverage company that gained 203% after changing its name to Long Blockchain Corp. Beyond 
such striking examples, valuations appear to reflect disruptiveness, new technologies, or some affection for 
social changes, rather than a business’ ability to generate and grow free cash flow. 

From a bottom-up standpoint, which is how we look at things, what we see is that businesses are several 
years into a recovery, with positive momentum strengthening. Yet no estimates appear to consider the 
possibility of a downturn in the next three to five years. We recently spent two weeks travelling through 
Europe, including in Germany, the Netherlands, Italy, and Spain. We met with over 40 senior executives 
across a broad range of sectors. “Inconsequence” seems to be the dominant mindset amongst them, with 
most managers spending aggressively, both at an operating and at a capital level, often under the cover of 
things like “AI”, “Industry 4.0”, or “the Internet-of-things,” and with little consideration for expected returns 
or associated risks. Investing seems like a foregone conclusion for most, as markets applaud any new 
growth initiative, and debt is refinanced at rates close to zero, regardless of the nature of the business.  

Additionally, many management teams are now adopting the perceived agenda of their new core 
shareholders, the financially mindless passive strategies. A newly defined “value-based” approach seems 
to be taking shape that embraces themes like climate change or gender equality, as dictated by these new 
institutional owners, instead of the notion of Economic Value Added. For all the merits of such causes, 
subjecting a corporation to social and political goals first has always been a detriment to value creation and 
shareholder returns. 

Lastly, we find that most of the companies we visited are trading in the high teens, if not in excess of 20x 
forward operating profits, on unquestioning expectations and free cash flow yields in very low single digits, 
irrespective of what they do. Multiples seem more correlated to market capitalization size and the liquidity 
of a stock, than to the fundamentals of the underlying business. This is particularly alarming when one 
considers the average lifecycle of a listed company. We were recently reminded by one of our peers that, 
as highlighted in Geoffrey West’s recent book, “Scale,” 78% of U.S. companies have died since 1950, with 
only 5% of newly listed companies still in existence after 30 years. 

Prospects 

Surprisingly enough, we are still able to find genuine opportunities in all this exuberance. What it takes is 
countless hours spent on the road, talking to industry participants on the ground, turning many stones over 
and over again, and trying to find differentiated angles that more superficial investors may not see yet. The 
benefit of our relatively small size, our benchmark-agnostic, “go anywhere” approach, and the concentrated 
nature of our strategy, is that it only takes a few good new ideas to drive performance. 

That said, the prevalent trend is the continued increase in the prices of our holdings along with the rest of 
the market, and consistent with our investment discipline, the continued monetization of past investments. 
In turn, this is likely to translate into a further increase in the Fund’s cash exposure, which could negatively 
impact relative performance in the short term.  

8 The S&P 500 delivered positive returns every month, including dividends. 
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As mentioned in the past, we recognize that markets might prove us wrong for many months to come. 
Regardless, we will continue to make decisions as we have always done, based on our investment 
objectives and what we believe is right for our fellow shareholders. More than ever, our focus will remain 
on protecting capital. Over a multi-year period, we believe this will prove to be the right thing to do to build 
wealth while also minimizing the fundamental risks associated with equity investing.  

Team update 

Lastly, we were pleased to welcome John Harris, who joined our team at the end of the year. John was a 
research analyst at Brandes Investment Partners for nearly 6 years. He is a CFA charter holder and earned 
a bachelor’s degree in Business Economics at the University of California, Santa Barbara. 

We thank you, as always, for your confidence, and we look forward to continuing to serve your interests as 
shareholders of the FPA International Value Fund. 

Respectfully submitted,  

 

Pierre O. Py 
Portfolio Manager 
 

December 31, 2017 
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Important Disclosures 

The views expressed herein and any forward-looking statements are as of the date of this publication and 
are those of the portfolio management team. Future events or results may vary significantly from those 
expressed and are subject to change at any time in response to changing circumstances and industry 
developments. This information and data has been prepared from sources believed reliable, but the 
accuracy and completeness of the information cannot be guaranteed and is not a complete summary or 
statement of all available data. 

Portfolio composition will change due to ongoing management of the Fund. References to individual 
securities are for informational purposes only and should not be construed as recommendations by the 
Fund, the portfolio manager, or the Distributor. It should not be assumed that future investments will be 
profitable or will equal the performance of the security examples discussed. The portfolio holdings as of 
the most recent quarter-end may be obtained at www.fpafunds.com.  

Investments in mutual funds carry risks and investors may lose principal value.  Stock markets are volatile 
and can decline significantly in response to adverse issuer, political, regulatory, market, or economic 
developments.  The Fund may purchase foreign securities, including American Depository Receipts 
(ADRs) and other depository receipts, which are subject to interest rate, currency exchange rate, 
economic and political risks.  Foreign investments, especially those of companies in emerging markets, 
can be riskier, less liquid, harder to value, and more volatile than investments in the United States.  
Adverse political and economic developments or changes in the value of foreign currency can make it 
more difficult for the Fund to value the securities. Differences in tax and accounting standards, difficulties 
in obtaining information about foreign companies, restrictions on receiving investment proceeds from a 
foreign country, confiscatory foreign tax laws, and potential difficulties in enforcing contractual obligations, 
can all add to the risk and volatility of foreign investments.  

Small and mid-cap stocks involve greater risks and they can fluctuate in price more than larger company 
stocks.  Groups of stocks, such as value and growth, go in and out of favor which may cause certain 
funds to underperform other equity funds.  A non-diversified fund may hold fewer securities than a 
diversified fund because it is permitted to invest a greater percentage of its assets in a smaller number of 
securities.  Holding fewer securities increases the risk that the value of the fund could go down because 
of the poor performance of a single investment.  

Value style investing presents the risk that the holdings or securities may never reach their full market 
value because the market fails to recognize what the portfolio management team considers the true 
business value or because the portfolio management team has misjudged those values. 

Definitions  

Margin of safety - Buying with a “margin of safety” is when a security is purchased at a discount to the 
portfolio manager’s estimate of its intrinsic value. Buying a security with a margin of safety is designed to 
protect against permanent capital loss in the case of an unexpected event or analytical mistake. A 
purchase made with a margin of safety does not guarantee the security will not decline in price. 

EBITDA (Earnings before Interest Tax Depreciation and Amortization ) is essentially net income with 

interest, taxes, depreciation, and amortization added back to it, and can be used to analyze and compare 
profitability between companies and industries because it eliminates the effects of financing and 
accounting decisions.  

The MSCI ACWI ex-USA Index (Net) is a float-adjusted market capitalization index that is designed to 
measure the combined equity market performance of developed and emerging market countries 
excluding the United States.  

Indices do not reflect any commissions or fees which would be incurred by an investor purchasing the 
underlying securities.  You cannot invest directly in an Index.  

The FPA Funds are distributed by UMB Distribution Services, LLC, 235 W Galena Avenue, Milwaukee, 
WI 53212. 
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TICKER SHARES/PRINCIPAL SECURITY COUPON RATE (%) MATURITY DATE MKT PRICE ($) MKT VALUE ($)

% OF NET 

ASSET VALUE

COMMON STOCKS

ALICORC1 PE 1,702,191 ALICORP SAA* 3.27 5,564,603$                  2.2%

AIBG ID 909,892 AIB GROUP PLC* 6.60 6,004,533                    2.4%

AMS SM 41,725 AMADEUS IT GROUP* 71.96 3,002,634                    1.2%

ABEV3 BZ 824,708 AMBEV SA* 6.42 5,293,347                    2.1%

AHT LN 113,362 ASHTEAD GROUP PLC* 26.82 3,040,536                    1.2%

AVON LN 342,009 AVON RUBBER PLC* 16.46 5,628,900                    2.2%

BVIC LN 487,316 BRITVIC PLC* 10.97 5,348,008                    2.1%

SGO FP 131,910 COMPAGNIE DE SAINT-GOBAIN* 55.04 7,259,828                    2.8%

EDEN FP 251,445 EDENRED* 28.95 7,279,298                    2.9%

EI FP 20,220 ESSILOR INTL SA* 137.74 2,785,132                    1.1%

FENR LN 1,345,394 FENNER PLC* 5.40 7,261,398                    2.8%

FEMSAUBD MM 471,981 FOMENTO ECONOMICO MEXICA - UBD* 9.41 4,439,082                    1.7%

FRUT IT 78,334 FRUTAROM* 93.71 7,340,499                    2.9%

GEM AU 3,035,554 G8 EDUCATION LTD* 2.65 8,029,188                    3.1%

JE/ LN 669,422 JUST EAT PLC* 10.52 7,041,135                    2.8%

PHIA NA 90,880 KONINKLIJKE PHILIPS  ELECTRONICS NV* 37.76 3,431,504                    1.3%

KSB3 GY 10,410 KSB AG VORZUG* 609.52 6,345,139                    2.5%

LSL LN 611,450 LSL PROPERTY SERVICES PLC* 3.78 2,309,475                    0.9%

LUX IM 74,070 LUXOTTICA GROUP SPA* 61.37 4,545,846                    1.8%

MGGT LN 308,903 MEGGITT PLC* 6.49 2,005,817                    0.8%

NESN VX 66,360 NESTLE SA* 85.98 5,705,384                    2.2%

ORCL 49,710 ORACLE 47.28 2,350,289                    0.9%

PAGE LN 1,248,607 PAGEGROUP PLC* 6.30 7,867,422                    3.1%

RYA ID 448,799 RYANAIR HOLDINGS PLC* 17.92 8,040,308                    3.1%

SAP GY 27,004 SAP SE* 111.88 3,021,078                    1.2%

G24 GY 164,030 SCOUT24 AG* 40.76 6,685,193                    2.6%

SKL NZ 2,864,478 SKELLERUP HOLDINGS* 1.31 3,755,604                    1.5%

SUN SW 41,528 SULZER AG* 121.30 5,037,313                    2.0%

TOTS3 BZ 865,346 TOTVS SA* 9.01 7,797,532                    3.1%

FAN LN 2,490,285 VOLUTION GROUP PLC* 2.77 6,892,634                    2.7%

WPG LN 827,988 WORLDPAY GROUP PLC* 5.74 4,751,485                    1.9%

WPP AU 6,707,574 WPP AUNZ LTD* 0.72 4,814,900                    1.9%

WWP LN 283,610 WPP PLC* 18.07 5,123,626                    2.0%

OTHER COMMON STOCKS 6,666,024                    2.6%

TOTAL COMMON STOCKS 182,464,694$              71.6%

TOTAL DERIVATIES/FUTURES (1,326,807)$                 -0.5%

REPURCHASE AGREEMENTS

68,706,000 STATE STREET BANK/FICC REPO 0.200 1/2/2018 100.00 68,706,000$                26.9%

TOTAL REPURCHASE AGREEMENTS 68,706,000$                26.9%

CASH & EQUIVALENTS: 5,042,608$                  2.0%

TOTAL CASH & EQUIVALENTS 73,748,608$                28.9%

TOTAL NET ASSETS 254,886,495$              100.0%

FPA International Value Fund, Inc. 12/31/17
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TICKER SHARES/PRINCIPAL SECURITY COUPON RATE (%) MATURITY DATE MKT PRICE ($) MKT VALUE ($)

% OF NET 

ASSET VALUE

FPA International Value Fund, Inc. 12/31/17

NUMBER OF COMMON STOCK 33

NUMBER OF FIXED INCOME SECURITIES (LONG & SHORT-TERM) 0

* Indicates Foreign Security

Portfolio Holding Submission Disclosure

You should consider the Fund’s investment objectives, risks, and charges and expenses carefully before you invest. The Prospectus details the Fund's 

objective and policies, sales charges, and other matters of interest to the prospective investor. Please read this Prospectus carefully before investing. The 

Prospectus may be obtained by visiting the website at www.fpafunds.com, by email at crm@fpafunds.com, toll-free by calling 1-800-982-4372 or by contacting 

the Fund in writing. 

Investments in mutual funds carry risks and investors may lose principal value.  Stock markets are volatile and can decline significantly in response to adverse issuer, political, regulatory, market, or 

economic developments. The Fund may purchase foreign securities, including American Depository Receipts (ADRs) and other depository receipts, which are subject to interest rate, currency 

exchange rate, economic and political risks.  Foreign investments, especially those of companies in emerging markets, can be riskier, less liquid, harder to value, and more volatile than investments in 

the United States. Adverse political and economic developments or changes in the value of foreign currency can make it more difficult for the Fund to value the securities. Differences in tax and 

accounting standards, difficulties in obtaining information about foreign companies, restrictions on receiving investment proceeds from a foreign country, confiscatory foreign tax laws, and potential 

difficulties in enforcing contractual obligations, can all add to the risk and volatility of foreign investments.  Small and mid cap stocks involve greater risks and they can fluctuate in price more than 

larger company stocks.                                                                                                                                                                                                                                                             

The Fund is non-diversified and may hold fewer securities than a diversified fund because it is permitted to invest a greater percentage of its assets in a smaller number of securities. Holding fewer 

securities increases the risk that the value of the Fund could go down because of the poor performance of a single investment.

Portfolio composition will change due to ongoing management of the fund.  References to individual securities are for informational purposes only and should not be construed as recommendations by 

the Funds, the Portfolio Managers or Distributor.

The FPA Funds are distributed by UMB Distribution Services, LLC, 235 W. Galena Street, Milwaukee, WI, 53212.
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