
You should consider the Fund's investment objectives, risks, and charges and expenses carefully 
before you invest. The Prospectus details the Fund's objective and policies and other matters of 
interest to the prospective investor. Please read this Prospectus carefully before investing. The 
Prospectus may be obtained by visiting the website at www.fpafunds.com, by calling toll-free, 1-
800-982-4372, or by contacting the Fund in writing.

Average Annual Total Returns 

As of Date: 3/31/17 Since 12/1/11 5 Years 3 Years 1 Year YTD QTR 

FPA International Value Fund 7.83 5.50 0.00 14.32 8.93 8.93 

MSCI ACWI ex US 5.95 4.36 0.56 13.13 7.86 7.86 

Periods greater than one year are annualized. Performance is calculated on a total return basis which 
includes reinvestment of all distributions. 

* Inception of FPA International Value Fund is December 1, 2011.

Past performance is no guarantee of future results and current performance may be higher or 
lower than the performance shown. This data represents past performance and investors should 
understand that investment returns and principal values fluctuate, so that when you redeem your 
investment it may be worth more or less than its original cost. The Fund’s expense ratio as of its 
most recent prospectus is 1.25%. A redemption fee of 2% will be imposed on redemptions within 
90 days. Current month-end performance data may be obtained at www.fpafunds.com or by 
calling toll-free, 1-800-982-4372. 

Please see important disclosures at the end of the commentary. 
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Dear Fellow Shareholders, 

During the first quarter of 2017, the Fund returned 8.93% (in U.S. currency), versus 7.86% for the MSCI All 
Country World Index (ex-U.S.) (Net) (the “Index”). Most importantly, since inception on December 1, 2011, 
the Fund has appreciated by an annualized rate of 7.83%, net of fees and expenses, against 5.77% for the 
Index.  

As per the most recent prospectus, the Fund’s expense ratio was 1.28%, and it has averaged 1.28% since 
inception. Also the Fund’s cash exposure averaged roughly 37% during the quarter. Since inception, it has 
averaged more than 32%, and fluctuated from around 10% to more than 40%, depending on the availability 
of suitable investment opportunities in the market. 

Quarterly performance 

Our stock holdings returned 14.23% in the first quarter, which is roughly in line with their annualized return 
since inception. The Fund continued to benefit from a recovery in cyclical names, including companies with 
exposure to commodities, companies located in geographies where commodities have a material impact 
on economic activity, and luxury good franchises. We purchased many of these holdings starting in the 
later part of 2014, at a time when their share prices were under pressure due to the slowing Chinese 
economy and its impact on emerging markets growth and commodity demand. Three of the top 10 
contributors in the period were companies from this group, and together they accounted for almost 30% of 
the positive contribution.  

Another meaningful group was comprised of British companies, many of which we purchased following the 
Brexit vote and into the subsequent correction in the UK market, which occurred in the early part of the third 
quarter of 2016. Three of the top 10 contributors for the quarter were companies from this group (not 
including Fenner), and together they accounted for 40% of the positive contribution.  

About two thirds of this 40% came from Purplebricks, which we purchased in the fourth quarter of 2016, as 
UK real estate agents suffered from a post-Brexit downturn in activity. We shared our analysis of these 
businesses in the 2016 third quarter commentary. Based on that analysis, we sold out of Countrywide, and 
subsequently built a position in Purplebricks. For reference, the company is the leading hybrid online real 
estate agent in the UK, with early-stage operations in Australia and in the U.S. 

Along with Keywords, which was the second-largest contributor to performance this quarter, Purplebricks 
also belongs to another group we discussed in our 2016 fourth quarter and five-year review commentary, 
and where we have found many of our more recent ideas. That group includes overlooked companies with 
attractive business opportunities over a multi-year horizon, well beyond the markets’ typical view of 18 to 
24 months. These are also often smaller market cap companies. Our experience has been that 
understanding these businesses requires extensive proprietary research and the ability to anticipate the 
long-term development of their underlying fundamentals. Because of this, we think their quality is often 
under-appreciated by less active market participants. 

Four names negatively contributed to performance. Two were residual holdings we had been (and finished) 
monetizing in the quarter after their share prices had performed well in previous periods relative to their 
original purchase price. Together these two holdings accounted for almost 20% of negative contribution. 
Another 50% of the negative contribution stemmed from currency hedges, as both the euro and the British 
pound have strengthened against the U.S. dollar over the past three months. 
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Q1 2017 Winners1 
Performance 
Contribution 

Q1 2017 Losers1 
Performance 
Contribution 

Purplebricks Group 2.73% Currency Forwards (EUR & GBP) -0.81% 

Keywords Studios plc 0.98% Safilo Group  -0.29% 

Fenner plc 0.75% Signet Jewelers -0.27% 

Worst performers 

Our worst-performing individual holding this quarter was Safilo, which was down 15.14% (in U.S. 
currency).2  Based in Italy, the company is a top global producer and distributor of licensed eyewear 
products, mostly optical frames and sunglasses. The group also operates a portfolio of its own brands, 
including Polaroid, SmithOptics, Carrera, and Safilo.   

We first purchased Safilo in the second quarter of 2016. At the time, the company’s stock price had declined 
by more than 40% (in U.S. currency) from its 52-week high, and by almost 70% from its five-year high. The 
decline followed the decision in the third quarter of 2014 by the Kering Group to terminate the Gucci license 
two years early in order to bring the activity in-house. Next came a period of disappointing results for Safilo, 
and then a change of chief financial officer. However, by the spring of 2016, management had laid out a 
new strategic plan, started to take cost-cutting actions, added promising new licenses, and renewed an 
important long-standing partnership with Dior. With better business conditions, operating results improved, 
and the shares recovered by almost 60% from their lows in the second quarter of 2016. We sold out as the 
discount to fair value unwound, and by year end had cut our holding by about 50%.  

Then in January of this year, the shares abruptly plunged back to their lows on concerns that Safilo could 
lose more of its licensing business after luxury conglomerate LVMH announced that it would set up a joint 
venture with Italian eyewear producer Marcolin, and would not renew Safilo’s Celine license. While LVMH 
has not publically discussed its strategic plans, the newly formed entity could become a hub for all of the 
group’s brands, a move akin to the Kering’s initiative.  

In view of these major unexpected industry changes, which affect how we assess the business, we 
remained invested but didn’t buy more shares even as prices fell to levels at which we originally invested. 
The stock currently trades at a significant discount to tangible value. Safilo is still a leading player in the 
industry, and a logical choice for many smaller, fast growing fashion names. We also believe that some of 
its own brands, in which the group is heavily investing, have potential for further development. Its main 
categories and markets appear to be gaining momentum. The group remains profitable and cash 
generative; the balance sheet is effectively debt free; and Safilo will receive several sizeable lump-sum 
compensation payments for the early termination of Gucci. Lastly, individual fashion houses like Dior or 
Marc Jacobs could eventually decide to remain with Safilo, potentially unlocking significant value upside. 
However, the current weak operating returns are unsustainable in our view, and we are still in the process 
of analyzing the impact of the aforementioned industry changes. The outcome of this analysis may 
ultimately change our assessment of the business, and our investment in the company.  

 

 

                                                           
1 Reflects the top contributors and top detractors to the Fund’s performance based on contribution to return for the quarter. 
Contribution is presented as gross of investment management fees, transactions costs, and Fund operating expenses, which if 
included, would reduce the returns presented. This is not a recommendation for a specific security and these securities may not be 
in the fund at the time you receive this report. Past performance does not guarantee future results.  
2 Worst performer based on the percentage of Safilo’s share price change from 12/31/16 to 3/31/17 in U.S. currency. This share price 
change does not equate with the performance of the holding in the Fund’s portfolio. As of 3/31/17, Safilo represented 1.2% of the 
Fund’s total assets. 
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Best performer 

Our best-performing holding this quarter was Purplebricks, which was up 104.63% (in U.S. currency).3 As 
mentioned above, the company is the leading hybrid online real estate agent in the UK, with early-stage 
operations in Australia and in the U.S.  

A series of positive developments have supported Purplebricks’ stock performance over the past few 
months. Challenging conditions in the UK property market have helped make the group’s value proposition 
particularly compelling. Prospective sellers seem to appreciate the opportunity to be more directly involved 
in the selling process, and the fact that Purplebricks’ fees are meaningfully lower than those of traditional 
agents. Individual agents who struggle to close transactions in the post-Brexit environment are more eager 
to join Purplebricks given the prospect of higher income, greater flexibility, and a rising stock price. Newly 
released market statistics have helped demonstrate that a meaningful portion of transactions brokered by 
Purplebricks ultimately close. The service reportedly had a successful launch in Australia, despite material 
market differences from the UK. Recent operational results in the core domestic business provided further 
evidence of the economical strength of the model. Lastly, the group raised additional capital to fund the 
launch of its service in the U.S., one of the world’s most lucrative markets for real estate agents.  

We remain believers in Purplebricks’ business model, and are interested in becoming shareholders again, 
provided we can purchase the shares with a significant margin of safety.4 However, at current valuations, 
we believe the stock price already reflects material long-term positive developments in Australia and in the 
U.S., where the business is still at an early stage, with limited visibility on how things will progress going 
forward. 

Practical insight into our approach 

Purplebricks is a good example of how we are able to uncover new investment ideas, not only based on 
our research trips overseas and the lists of companies that we monitor, but also by doing proprietary 
research across the entire value chain and the competitive landscape of a given business.  

We think this investment is a testament to our ability to understand a business from within by talking to 
users, competitors, partners and suppliers, senior level industry insiders, and any other party that may be 
relevant, and then encapsulating all of that research work into an assessment of intrinsic value. 

It illustrates the benefits of an approach based on discount to fair value rather than on trading multiples of 
short-term financials. While Purplebricks traded at an overwhelming multiple of 6x forward revenues at the 
time of purchase, the stream of cash flows that we thought the business would generate in the long run 
discounted back to present time translated into meaningful upside. That is also why we think it is futile to 
try to box investing into artificially defined categories based on business sizes and trading multiples.   

The Purplebricks investment was also a product of our consistent efforts to monitor the evolving 
fundamentals of the businesses and industries in which we invest. We believe that side of our work has 
become increasingly relevant for investing in the past few years, and even more so in the past few months.  

As we have highlighted in several recent communications with investors, we find that the competitive 
landscapes and value chain dynamics of many businesses that we follow are changing, thus challenging 
our traditional assumptions about their quality. We need to consistently progress in our knowledge and 
thinking as they evolve. Similarly, we have to be able to identify the companies that will become entrenched 

                                                           
3 Best performer based on the percentage of Purplebricks’ share price change from 12/31/16 to 3/31/17 in U.S. currency. This share 
price change does not equate with the performance of the holding in the Fund’s portfolio. As of 3/31/17, Purplebricks represented 
0.5% of the Fund’s total assets. 
4 Buying with a “margin of safety’ is when a security is purchased at a discount to the portfolio manager’s estimate of its intrinsic value. 
Buying a security with a margin of safety is in part designed to protect against permanent capital loss in the case of an unexpected 
event or analytical mistake. A purchase made with a margin of safety does not guarantee the security will not decline in price. 
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franchises and powerful value compounders. In fact, as noted earlier, this is typically how we are still able 
to come up with new ideas eight years into this market rally.  

We believe that finding new ideas requires intellectual curiosity, a broad experience of businesses, good 
analytical skills and fundamental thinking, extensive proprietary research, and the ability to make judgment-
based financial assessments. However, just as these skills are needed most, our industry seems to be 
methodically eliminating and replacing them with “dumb” models on the quantitative side, or no discipline 
of its own on the passive side, all in the name of lower fees. Our guess is that investors are getting what 
they pay for, as the saying goes. In this case, though, they are risking their life savings and financial future. 
They are told it is in their best interest, but often have little understanding of what it means to make the 
cheapest choice. I personally believe that if they did they would chose differently, just as one wouldn’t chose 
the cheapest doctor for a major surgery.  

Portfolio activity 

We made five new purchases in the first quarter, including Philips and Koh Young Technology. 

Both are names that we have followed for many years. Based in the Netherlands, Philips is a large 
conglomerate with strong positions in various healthcare-related segments including sleep and respiratory 
care, medical imaging, patient monitoring, as well as more personal care and wellness-type segments such 
as oral care and shavers. The group is also in the process of exiting a legacy lighting business. Philips was 
one of the Fund’s early holdings, and a name we discussed as a key performer in our first couple of quarterly 
commentaries.  

While the Fund had never invested in Koh Young previously, the team had met with management 
representatives in Seoul multiple times since 2012. The company is a leading manufacturer of 3D solder 
paste and automated optical inspection machines, which it sells to a broad array of industrial and electronic 
manufacturing clients. More recently, Koh Young launched several interesting new products, including 
machining inspection solutions and a medical robot.  

We also sold six positions during the period, including Ansell, Atea, Burberry, Diageo, Northgate, and 
Signet. Several of them had been longtime holdings of the Fund, and we continue to view them as high-
quality, well-run companies that we would be happy to own again. However, at current market valuations, 
their stocks no longer offer the margin of safety that is required for us to remain invested. 

Holdings of interest 

Net of the above transactions, the portfolio remained relatively concentrated at the end of the period. We 
held 31 disclosed investments whose weighted average discount to intrinsic value5 was about 27% at 
March 31, 2017, which is down again from the end of the previous quarter. We remain generally focused 
on our best ideas, with the Fund’s top ten holdings accounting for about a third of total assets, and half of 
the invested portion. The top five accounted for close to 20% of total assets, and almost 30% of the Fund’s 
invested portion. These top holdings include Britvic, KSB, and Totvs. 

Britvic is Pepsi’s exclusive bottler and distributor in the UK. It is also a leading player in both still and 
carbonated soft drinks with its own portfolio of brands, including Fruit Shoot, J2O, Robinsons, and Tango. 
In the last few years, the group has expanded internationally, both organically in northern Europe and in 
the U.S., and through acquisitions in Ireland, France, and Brazil. While Britvic has developed its business, 
matured as an organization, and compounded value, its stock has been hit multiple times by short-term 
disruptions. These include health concerns over carbonated drinks, the 2008 downturn, and a self-initiated 
product recall. More recent troubles have stemmed from the group’s unpopular decision to discontinue a 
top high sugar-added product, a weak trading environment no longer offset by low commodity prices, and 

                                                           
5 Intrinsic value refers to the value of a company, stock, currency or product determined through fundamental analysis without 
reference to its market value. 
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higher labor cost inflation from the new National Living Wage in the UK. Longer term, the company has 
demonstrated that it can deliver mid-single-digit sales growth through sustained innovation and expansion 
into new markets, with operating profit margins in the low- to mid-teens and opportunities to improve. Both 
operating returns and free cash conversion have consistently been high. Management is formerly from 
Diageo and focused on the right things, both operationally and financially. Leverage is reasonable at around 
2x net debt to EBITDA. However, at the end of the quarter, Britvic’s stock was still down more than 30% 
from its five-year high (in U.S. currency). It traded at less than 11x next year profits, and a high-single-digit 
free cash flow yield. The group also still has opportunities to develop the business further long-term.  

Based in Germany, KSB is a world-leading producer of pumps and valves. The group also provides 
engineering and maintenance services to its customers. While there are several good players in the 
industry, the market encompasses a broad array of applications. Some of the market niches in which KSB 
competes offer compelling characteristics. In particular, the company has demonstrated solid expertise and 
established favorable positions in segments like water and energy & power, especially nuclear. The energy 
market has been under pressure for a number of years, particularly in Europe, where KSB does the majority 
of its business. Environmental concerns have also caused a pull-back in nuclear investments, noticeably in 
Germany, KSB’s home market. While sales have been weak and profitability has come under pressure as 
a result, the group still delivers upper mid-single digit underlying margins. This is enough for KSB to 
generate returns that are close to its normalized cost of capital. Most importantly, the company is going 
through a significant restructuring. This includes moving some production to China, where there are 
attractive opportunities for KSB’s nuclear business. Beyond a possible come back of nuclear, a potential 
recovery in European power, and improvements in end-markets such as oil & gas and mining, we believe 
KSB could capitalize on several new business opportunities in other segments, such as water and waste. 
Despite weak operating performance, cash generation has remained strong and the balance sheet is net 
cash positive. However, at the end of the quarter, KSB’s stock was still down almost 40% from its five-year 
high (in U.S. currency). It traded at less than 6x next year’s profits, mid-single-digit free cash flow yields, 
and below book value. It also offered the optionality of a recovery, and some compelling business 
opportunities. 

Based in Brazil, Totvs is the country’s leading provider of enterprise software solutions. It typically targets 
small- and medium-size businesses. Given its domestic focus, the business has been negatively impacted 
by difficult economic conditions in Brazil, along with inflationary pressure on both wages and taxes. The 
group is also going through the integration of recently acquired Bematech, along with a reorganization of 
its own. Lastly, it has been transitioning from selling licenses to a subscription model. This confluence of 
challenges has put significant downward pressure on results, which in turn has hurt Totvs’ share price 
because of the market’s short-term focus. The decline has been further aggravated by weakness in the 
national currency. While conditions remain challenging for now, the company is only halfway through a four-
year business transition that started in 2015. Longer term, we believe that the new subscription model 
should prove value-enhancing for the company, and we would expect the macro environment to improve. 
More fundamentally, Totvs remains a high-quality business, with a dominant position in a market that is 
both difficult to penetrate and constantly changing. Its solutions are high value-added and a must-have for 
users. In the past, it had consistently generated double-digit sales growth and margins above 20%. Despite 
the sharp downturn, the business still generates returns well north of 30% and high free cash flows. The 
balance sheet is net cash positive. Lastly, the CEO has an exceptional track record in the industry, and 
remains a large shareholder. However, at the end of the quarter, Totvs’ stock was still down more than 55% 
from its five-year high (in U.S. currency). It traded at less than 9x post-transition profits and a high single-
digit free cash flow yield. 

We chose to highlight these names not only because they were some of our top holdings at the end of the 
quarter, but also because we believe they offer helpful incremental insight into how we think as investors. 

Portfolio profile 

Looking at the portfolio from a top-down perspective, things remained relatively unchanged at the end of 
the period. The Fund’s median capitalization size was close to $3 billion, and its weighted average was 
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close to $14 billion. As these statistics indicate, and as we noted earlier, the Fund is now geared more 
towards smaller, overlooked companies. However, we remain generally indifferent to size, as we do not 
consider it to be a relevant criterion from an investment perspective. Similarly, we are indifferent regarding 
which sector a company operates in, or where it happens to be domiciled. 

With that in mind, we can report that the main geographic characteristics of the portfolio were also generally 
similar to what they were at the end of last year. Roughly half of the Fund’s assets remained invested in 
companies domiciled in Europe, with over 23% in the UK specifically. Around 12% of assets were invested 
in emerging markets, with another 7% in Australia and New-Zealand, but we still had no exposure to Japan. 

From a sector standpoint, the portfolio remained heavily geared toward Industrials, which accounted for 
32% of assets. We still had no investments in banks. As we consistently highlighted in past commentaries, 
the Fund is often geared toward businesses that are cash generative and not very capital intensive. Those 
primarily include service-type businesses and consumer goods companies, which accounted for the 
portfolio’s third-largest exposure, at 9% of assets at the end of the quarter. We also continue to have 
significant investments in enterprise resource planning software providers, including Oracle, Totvs, and 
SAP, which account for a large portion of our sizeable exposure to Information Technology. 

Beyond that, we would only note that our small remaining exposure to Energy, according to GICS,6 is Fugro 
and Shawcor. We believe this classification is questionable, because both companies are effectively 
providers of industrial solutions. However, as we have pointed out before, several of our holdings have 
exposure to energy and the commodities market, even though they are not classified as such under GICS.  

Prospect 

To conclude, we must reiterate our concern with valuation levels, and with how many market participants 
are willing to behave. In our view, there can be no fundamental argument in our view for what is happening. 
One of the main culprits is unbridled lending, of which we see evidence in many areas of the economy. At 
this stage, we think it will come down to how diligent we can be at sticking with our philosophy and our 
approach. The market could well prove us wrong, but we simply cannot intellectually nor ethically delude 
ourselves into believing that buying assets for more than they are worth is a sustainable way to build wealth.  

The fact is that we have seen the market prices of many of our businesses grow much faster than we think 
they can compound in value. This means we have to sell out of some holdings as discounts unwind, while 
increasingly struggling to find new ideas. High quality companies are trading at obscene levels, cyclicals 
have rebounded across the board, macroeconomic fears (like we saw with Brexit) are non-existent, and 
off-the-beaten path opportunities now tend to re-rate rapidly, as we saw in the cases of Purplebricks, 
Keywords, and Koh Young. The advantage we believe that we have in this situation is that we are 
benchmark and category agnostic, small enough to invest in lower market cap companies, and 
concentrated so that we only need a handful of ideas to meaningfully improve the Fund’s prospects.  

Yet as more of our investments reach their estimated intrinsic values and we have to sell, the Fund is likely 
to see an increase in both concentration and exposure to cash. As we have warned before, this could cause 
underperformance in the short term. Longer term, however, we believe it means we will be better positioned 
to weather a possible market correction, and to take advantage of the bargains it might bring. We find that 
potential multiplier mechanisms7 built into the markets over the past few years could ultimately translate 
into a severe reversal in trend and bring genuine value opportunities we will surely want to grab. We also 
believe that some of these mechanisms might be making capital markets less “efficient” and with fewer 

                                                           
6 Global Industry Classification Standard. 
7 Such as growing strategies that automatically track trends, buying into positive price momentum, and betting against a falling market. 
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experienced active managers left in charge, ultimately create a unique opportunity for fundamentally-driven, 
value-disciplined investors like ourselves.8  

We thank you, as always, for your confidence, and we look forward to continuing to serve your interests as 
shareholders of the FPA International Value Fund. 

 

Respectfully submitted,  

 

 

Pierre O. Py 
Portfolio Manager 
 
 

March 31, 2017 

                                                           
8 For instance, if passive strategies such as index funds attempt to replicate the market, and more than half of mutual fund assets are 
passively managed, what are they actually replicating? With no fundamental research or price discipline involved, how will investors 
in these funds resist the urge to sell when fears take over? With funds (sometimes materially levered) tracking specific sectors, how 
correlated will the prices of individual securities within these sectors prove to be? If all these funds follow similar rules, where will 
liquidity eventually come from, and what does a combined lack of liquidity and price discipline mean for markets? 
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Important Disclosures 

The views expressed herein and any forward-looking statements are as of the date of this publication and 
are those of the portfolio management team. Future events or results may vary significantly from those 
expressed and are subject to change at any time in response to changing circumstances and industry 
developments. This information and data has been prepared from sources believed reliable, but the 
accuracy and completeness of the information cannot be guaranteed and is not a complete summary or 
statement of all available data. 

Portfolio composition will change due to ongoing management of the Fund. References to individual 
securities are for informational purposes only and should not be construed as recommendations by the 
Fund, the portfolio manager, or the Distributor. It should not be assumed that future investments will be 
profitable or will equal the performance of the security examples discussed. The portfolio holdings as of 
the most recent quarter-end may be obtained at www.fpafunds.com.  

Investments in mutual funds carry risks and investors may lose principal value.  Stock markets are volatile 
and can decline significantly in response to adverse issuer, political, regulatory, market, or economic 
developments.  The Fund may purchase foreign securities, including American Depository Receipts 
(ADRs) and other depository receipts, which are subject to interest rate, currency exchange rate, 
economic and political risks.  Foreign investments, especially those of companies in emerging markets, 
can be riskier, less liquid, harder to value, and more volatile than investments in the United States.  
Adverse political and economic developments or changes in the value of foreign currency can make it 
more difficult for the Fund to value the securities. Differences in tax and accounting standards, difficulties 
in obtaining information about foreign companies, restrictions on receiving investment proceeds from a 
foreign country, confiscatory foreign tax laws, and potential difficulties in enforcing contractual obligations, 
can all add to the risk and volatility of foreign investments.  

Small and mid-cap stocks involve greater risks and they can fluctuate in price more than larger company 
stocks.  Groups of stocks, such as value and growth, go in and out of favor which may cause certain 
funds to underperform other equity funds.  A non-diversified fund may hold fewer securities than a 
diversified fund because it is permitted to invest a greater percentage of its assets in a smaller number of 
securities.  Holding fewer securities increases the risk that the value of the fund could go down because 
of the poor performance of a single investment.  

Value style investing presents the risk that the holdings or securities may never reach their full market 
value because the market fails to recognize what the portfolio management team considers the true 
business value or because the portfolio management team has misjudged those values. 

Definitions 

Margin of safety - Buying with a “margin of safety” is when a security is purchased at a discount to the 
portfolio manager’s estimate of its intrinsic value. Buying a security with a margin of safety is designed to 
protect against permanent capital loss in the case of an unexpected event or analytical mistake. A 
purchase made with a margin of safety does not guarantee the security will not decline in price. 

EBITDA (Earnings before Interest Tax Depreciation and Amortization ) is essentially net income with 
interest, taxes, depreciation, and amortization added back to it, and can be used to analyze and 
compare profitability between companies and industries because it eliminates the effects of financing 
and accounting decisions. 

The MSCI ACWI ex-USA Index (Net) is a float-adjusted market capitalization index that is designed to 
measure the combined equity market performance of developed and emerging market countries 
excluding the United States.  

Indices do not reflect any commissions or fees which would be incurred by an investor purchasing the 
underlying securities.  You cannot invest directly in an Index.  

The FPA Funds are distributed by UMB Distribution Services, LLC, 235 W Galena Avenue, Milwaukee, 
WI 53212. 
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TICKER SHARES SECURITY COUPON RATE MATURITY DATE MKT PRICE ($) MKT VALUE ($)

% OF NET 

ASSET VALUE

COMMON STOCKS

AGK LN 268,286 AGGREKO PLC* 11.07 2,969,758 1.0%

ALQ AU 862,069 ALS LIMITED* 4.69 4,043,930 1.4%

AHT LN 404,690 ASHTEAD GROUP PLC* 20.71 8,381,310 2.8%

AVON LN 415,921 AVON RUBBER PLC* 12.05 5,010,450 1.7%

BIDU 21,580 BAIDU INC  - ADR* 172.52 3,722,982 1.2%

BVIC LN 1,104,946 BRITVIC PLC* 8.11 8,963,908 3.0%

FENR LN 2,010,103 FENNER PLC* 3.67 7,372,789 2.5%

FUR NA 265,728 FUGRO NV* 15.58 4,140,205 1.4%

HWDN LN 543,201 HOWDEN JOINERY GROUP PLC* 5.43 2,951,662 1.0%

BOSS GY 35,810 HUGO BOSS AG* 72.98 2,613,406 0.9%

KWS LN 1,795,953 KEYWORD STUDIOS PLC* 8.11 14,558,473 4.9%

098460 KS 148,913 KOH YOUNG TECHNOLOGY* 45.87 6,831,116 2.3%

KCR FH 106,317 KONECRANES OYJ* 35.52 3,776,851 1.3%

PHIA NA 242,260 KONINKLIJKE PHILIPS  ELECTRONICS NV* 32.14 7,786,885 2.6%

KSB3 GY 26,436 KSB AG VORZUG* 412.32 10,900,042 3.7%

LSL LN 1,813,933 LSL PROPERTY SERVICES PLC* 2.62 4,749,896 1.6%

MGGT LN 662,750 MEGGITT PLC* 5.58 3,697,592 1.2%

ORCL 78,350 ORACLE CORP 44.61 3,495,194 1.2%

PAGE LN 1,520,290 PAGEGROUP PLC* 5.36 8,150,520 2.7%

1913 HK 364,412 PRADA SPA* 4.20 1,530,985 0.5%

PUB FP 61,350 PUBLICIS GROUPE* 69.89 4,287,509 1.4%

PURP LN 409,284 PURPLEBRICKS GROUP PLC* 3.56 1,456,330 0.5%

RYA ID 531,849 RYANAIR HOLDINGS PLC* 15.50 8,241,142 2.8%

SFL IM 514,493 SAFILO GROUP SPA* 7.10 3,655,414 1.2%

SAP GY 46,594 SAP SE* 98.12 4,572,001 1.5%

SCL CN 54,750 SHAWCOR LTD* 29.27 1,602,750 0.5%

SKL NZ 4,947,373 SKELLERUP HOLDINGS* 1.05 5,202,161 1.7%

SPO AU 4,882,435 SPOTLESS GROUP HOLDINGS LTD* 0.83 4,047,244 1.4%

SUN SW 35,369 SULZER AG* 104.63 3,700,565 1.3%

TOTS3 BZ 1,337,730 TOTVS SA* 8.86 11,857,793 4.0%

FAN LN 3,481,784 VOLUTION GROUP PLC* 2.34 8,157,555 2.7%

OTHER COMMON STOCKS 14,500,161 4.9%

TOTAL COMMON STOCKS 186,928,579 62.8%

TOTAL DERIVATIES/FUTURES 1,371,282 0.5%

U.S. GOVERNMENT AND AGENCIES

25,000,000 US TREASURY BILLS 0.000 4/27/2017 99.95 24,987,750 8.4%

TOTAL U.S. GOVERNMENT AND AGENCIES 24,987,750 8.4%

REPURCHASE AGREEMENTS

85,405,000 STATE STREET BANK/FICC REPO 0.090 4/3/2017 85,405,000 28.7%

TOTAL REPURCHASE AGREEMENTS 85,405,000 28.7%

CASH & EQUIVALENTS: (1,301,299) -0.4%

TOTAL CASH & EQUIVALENTS 109,091,451 36.7%

FPA International Value Fund, Inc.
03/31/17
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TOTAL NET ASSETS 297,391,312$    100.0%

* Indicates Foreign Security

Portfolio Holding Submission Disclosure

You should consider the Fund’s investment objectives, risks, and charges and expenses carefully before you invest. The Prospectus details the Fund's 

objective and policies, sales charges, and other matters of interest to the prospective investor. Please read this Prospectus carefully before investing. The 

Prospectus may be obtained by visiting the website at www.fpafunds.com, by email at crm@fpafunds.com, toll-free by calling 1-800-982-4372 or by 

contacting the Fund in writing. 

Investments in mutual funds carry risks and investors may lose principal value.  Stock markets are volatile and can decline significantly in response to adverse issuer, political, regulatory, market, or 

economic developments. The Fund may purchase foreign securities, including American Depository Receipts (ADRs) and other depository receipts, which are subject to interest rate, currency 

exchange rate, economic and political risks.  Foreign investments, especially those of companies in emerging markets, can be riskier, less liquid, harder to value, and more volatile than 

investments in the United States. Adverse political and economic developments or changes in the value of foreign currency can make it more difficult for the Fund to value the securities. 

Differences in tax and accounting standards, difficulties in obtaining information about foreign companies, restrictions on receiving investment proceeds from a foreign country, confiscatory foreign 

tax laws, and potential difficulties in enforcing contractual obligations, can all add to the risk and volatility of foreign investments.  Small and mid cap stocks involve greater risks and they can 

fluctuate in price more than larger company stocks.     

The Fund is non-diversified and may hold fewer securities than a diversified fund because it is permitted to invest a greater percentage of its assets in a smaller number of securities. Holding fewer 

securities increases the risk that the value of the Fund could go down because of the poor performance of a single investment.

Portfolio composition will change due to ongoing management of the fund.  References to individual securities are for informational purposes only and should not be construed as recommendations 

by the Fund, the Portfolio Managers or Distributor.

The FPA Funds are distributed by UMB Distribution Services, LLC, 235 W. Galena Street, Milwaukee, WI, 53212.
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